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Altra Industrial Motion

Rebuild/repair your product to look
like new, perform like new and
warrantied as new...at half the price.

Altra

Industrial Motion
South Africa (Pty.) Ltd.

Your old, worn Marland clutches, Svendborg brake systems
and Turboflex Disc Couplings can be refurbished locally at
our South African facility for substantially less than the cost
of a new replacement clutch.

Since Bibby Turboflex, Marland & Svendborg are part of Altra
Industrial Motion, the newly branded Altra Industrial Motion
South Africa facility is now able to serve as an authorized
local Service Center for Turboflex Disc Couplings, Svendborg
brake systems and Marland one-way clutches and backstops
utilized in several key markets including petrochemical,
mining, metals,

power plants Altra South Africa Facility
and cement il
manufacturing, on
applications such
as dual fan drives,
inclined conveyors,
Kiln drives and
pumps.
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POTTINGER TERRADISC 6001 T

B Robust TWIN-ARM design to prevent lateral movement of the discs
B Working widths of 3to 6 m

B Low maintenance, long-lasting, large diameter discs

B Large clearance between arms and discs for excellent material flow

TERRADISC 3001
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www.poettinger.at
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Editor’s Note

Role Of Natural Enemies

Cornerstone For Sustainable Pest Management Strategies

s a response to the negative side ef-

fects of chemical control in the de-

veloped world, Integrated Pest Man-

agement (IPM) developed with an
emphasis on reducing the role of pesticides.
Later the role of natural enemies was recog-
nized as being the cornerstone for sustainable
pest management strategies.

The IPM concept initially stressed the combina-
tion of control tactics while afterwards the em-
powerment of farmers in managing their own
agro-ecosystems became the focus. Reasons
are given why integrated pest management
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has been instrumental in making the Farmer
Field School (FFS) prominent in sectors such as
nutrient management, animal husbandry and
health.

FAO started with an IPM project in subsistence
crops in Africa, but because of its low impact
on farmers' livelihoods changed to crops with
a higher consumption of pesticides such as
cotton and rice. Some pests like locusts require
the attention of the central government. The
multiple dimensions of desert locust problems
are highlighted, and the realization that its solu-
tion is more operational than technical. Invasive

pests are a continuous threat, and classical bi-
ological attempts have been highly successful.

Some examples of technical IPM components
such as varietal resistance, the judicious use of
chemicals, agronomic practices, and biological
control are given. However, it appeared that the
adoption rate by farmers of proposed technol-
ogies is low. It is argued that farmers face very
small windows of opportunities. Therefore, in-
stitutional development needs as much atten-
tion as technological improvement

www.agrifocusafrica.com




2020 NAMPO HARVEST DAY
POSTPONED

he COVID-19 outbreak is an unprec-

eded occurrence, and the global pan-

demic has, in a short space of time,

impacted organisations in countless
ways. We're living through a year that is un-
charted, and things around us are changing
extremely fast.

Following the stringent measures implemented
by the South African Presidency, which includ-
ed prohibiting gatherings om more than 100
people, Grain SA has been monitoring the de-
velopments of COVID-19 and under the guid-
ance and recommendations of the World Health
Organization, the Presidency of South Africa
and the Department of Health, have made the
difficult decision to postpone the 2020 NAMPO
Harvest Day which was scheduled to take place
from 12-15 May 2020 at NAMPO Park, just out-
side Bothaville.

The 2020 NAMPO Harvest Day will be post-
poned to 11-14 August 2020, given that Gov-
ernment policies and guidelines permit the
postponed date. Grain SA will evaluate and re-
view the date by the end of June 2020 if necessi-
tated by governmental regulations.

Grain SA is committed to implementing appro-
priate action plans in relation to the develop-
ments of COVID-19. “The health and safety of
visitors, exhibitors, staff, sponsors and the en-
tire agricultural community during the NAMPO
Harvest Day are paramount and an event of this
magnitude poses too great a risk to continue
during the initially stipulated dates. Guided by
these priorities and best practice, the decision
to postpone the event was a necessary one,’
Jannie de Villiers, CEO of Grain SA said.

The NAMPO Harvest Day received 81 345 visi-
tors over 4-days in 2019, with 775 exhibitors
and which saw a record of 376 aeroplanes and

INTERMATIONAL
EXHIBITION FOR THE

FOOD

BEEVERAGE AND

HOSPITALITY
SECTOR IN KENYA

www.agrifocusafrica.com

63 helicopters descending on NAMPO Park. The
economic importance of the NAMPO Harvest
Day is absolutely vital to the corporate, medium
and small businesses from all over South Africa
participating in the show. In addition, visitors
and exhibitors to the 2019 NAMPO Harvest Day,
contributed an average of R28 million to the
local economy, notably in the Free State and
North-West towns of Bothaville, Klerksdorp, Or-
kney, Potchefstroom and Stilfontein, with many
small business owners relying heavily on the in-
come injection made possible as a result of this
agricultural platform.

“While we're taking precautions and doing
some things a little differently, our aim is to still
present a diversified agricultural trade exhibi-
tion of world standing benefiting our loyal and
longstanding partners, the local communities
and the broader agricultural sector as a whole.
As we continue to adapt to the impact brought
on by COVID-19, Grain SA will remain commit-
ted to applying risk-informed-decision making
and keeping all stakeholders informed every
step of the way,” said Dirk Strydom, Manager of
Grain Economy and Marketing.

Grain SA will continue to adapt and to navigate
this situation together as a team and more
importantly, a community. We recognize that
this is a challenging time for all, and most im-
portantly, we remain deeply committed to the
safety of the agricultural sector. We encourage
everyone to be kind and considerate and even
in the presence of social distancing, we encour-
age everyone to be there for one another. Let’s
all help flatten the curve and support those
who need it most.

The NAMPO Cape show, scheduled for 9-11
September 2020 in Bredasdorp, Western Cape
is set to continue on these confirmed dates.

The Kenyan
food event
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Events Update Oll-

Important
Update on the
Kenyan Food
& Hospitality
Events

Montgomery Events East Africa, the organiser,
has today announced that the Kenyan Food,
Hospitality & Drinks Events, scheduled to take
place at the New Sarit Exhibition Centre 21
- 23 April will be rescheduled following the
recent announcement of Kenya’s first case of
COVID-19.

Following the announcement, the Cabinet
Secretary of Health has suspended all public
gatherings until further notice. This is an
escalation from the 6th March when the Kenyan
Ministry of Health banned all conferences
and events of International nature in Kenya.
Unfortunately, the combined statements make
running the Kenyan Food, Hospitality Drink
Events impossible and we have therefore had

to reschedule the original dates.

Instead, these events will now take place 15 -
17 September 2020 at the New Sarit Exhibition

Centre in Nairobi, Kenya.
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Copperbelt - Agricultural - Mining

=*CAMINEX
ST AN

- Industrial i

AMINEX 2020 offers important value to
both Zambia and the DRC's rich mining
belts as it is positioned in the heart of
these adjoining areas.

Thousands of business decision-makers,
purchasing influencers and professionals will
use the trade show to network, exchange ideas,
share information and develop partnerships.

The expo will further benefit from the continued
support of Government and leading industry
Associations. It is well positioned to stimulate
business growth in the region.

Having built a reputation as the trade show that
delivers innovation and opportunity, CAMINEX
returns in 2020, taking place from 2-4 June
2020 at the Kitwe Showgrounds in Zambia.
CAMINEX is the essential trade platform for the
Copperbelt region, located in the heart of the

Graan SA/Grain SA

OESDAG ) HARVEST DAY

etworking » Enterprise

Copperbelt.

Get face-to-face with customers and fast-track
your business growth on the Copperbelt.
Exhibiting is the most cost-effective way of
reaching the greatest number of decision-
makers in a specific target market in the
shortest space of time.

The show enjoys unequivocal local support as it
is hosted in conjunction with a local partner and
is attended and endorsed by local government.
This support influences increased attendance
from the mines and creates valuable local
media exposure.

Use this excellent opportunity to generate
sales, gain valuable sales leads, and develop
business connections. CAMINEX is a unique
brand with so much to offer. Do not miss out on
this Copperbelt calendar highlight.

GRAIN SA
GRAAN B4

WELCOME

TO GRAIN SA'S NAMPO HARVEST DAY
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Upcomming
Events

THE KENYAN FOOD EXPO:
15-17 September 2020 (New Sarit
Exhibition Centre in Nairobi, Kenya)

Agritech Africa 2020:
17-19 June (Cape Town International
Convention Center (CTICC).

FoodAgro Africa 2020: 09-11
September Dar-es-Salaam, Tanzania

Nampo Harvest Day 2020:
11-14 August 2020 (Nampo Park,
South Africa)

Dairy livestock & Poultry Expo:
17-19 June 2020(Kenyatta
International Convention Center,
Nairobi, Kenya.)

Agri- Expo livestock 2020:
8-110ctober (Cape town, South
Africa)

CFIA 2020:
26-28 May, Park Expo Rennes

lldex Vietnam:
22-24 July at SECC, HCM, Vietnam

INDO LIVESTOCK 2020:
08- 10 July Grand City Convex,
Sarabaya-Indonesia

Nigeria International Poultry and
Livestock Expo 2020:

06-08 August 2020 Intl. Conference
Centre, Ibadan, Oyo State, Nigeria

Disclaimer: Due to the Covid-19 World
crisis, dates are subject to change on
short notice.

www.agrifocusafrica.com
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BIOSECURITY PROTOCOL FOR
LIVESTOCK EXPOS AND SHOWS
NOW AVAILABLE

he presenters and organizers of six of

South Africa’s biggest livestock events,

have jointly committed themselves to a

science-based biosecurity protocol for
the hosting of their various events in 2020, as
well as future events.

Events that will implement the biosecurity pro-
tocol

The six events involved in the initiative, and
who will implement the protocol from the out-
set, will take place on the following dates in
2020:

Bloem Show

Nampo Harvest Day

The Royal Show

Nampo Cape

Nampo ALFA

Agri-Expo Livestock

The biosecurity plan

The Kenyan
food event

PO - EEVESRTE - FOERITALITY

16 - 17 September 2020

THE SARIT EXHIBITION CENTRE « NAROE| « KENTR

THE PREMIER
INTERNATIONAL
EXHIBITION FOR THE

FOOD

BEVERAGE AND

HOSPITALITY
SECTOR IN KENYA

The biosecurity protocol below is specifically
aimed at livestock events, and will now be im-
plemented at the events listed above. Support
will also be provided to smaller regional shows
to help them implement this or a similar bios-
ecurity protocol. The veterinary declaration, bi-
osecurity plan and information document (an-
nexures 1-4) are available for download here, by
clicking on the document links below.

Veterinary declaration form - to be completed
and submitted prior to the event

Biosecurity plan - please take note

Annexure 1: What is a biosecurity plan? -
please take note

Annexure 2: Prevention of diseases by way of
vaccination - please take note

Annexure 3: Overview of Foot and Mouth dis-
ease - please take note

Annexure 4: Daily observation - please take
note and to be completed and submitted prior
to events that are less than 28 days apart from
a previous event.

Co-losatod with
The Kanyan
drink event

P Crinkeven:

T Kavwan
hosplmblty evem
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“It's is a process that may need to be changed several times within a season.
It needs to be constantly evaluated and refined to maximise the benefits,”

ntegrated pest management (IPM) combines

the use of biological, cultural and chemical

practices to control insect pests in agricultur-

al production. It seeks to use natural preda-
tors or parasites to control pests, using selec-
tive pesticides for backup only when pests are
unable to be controlled by natural means. IPM
should not be confused with organic practic-
es. It does not discourage spraying chemicals;
it promotes spraying with selective pesticides
only when the crop needs it, which generally
means that less pesticide is used.

Stuart Kearns, Manager of Farm Biosecurity Pro-
grams at Plant Health Australia, said: “For IPM to
be effective, producers need to be familiar with
the life cycle and crop thresholds of pests, and
to act when pest numbers begin to impact on
crop growth and cause economic damage.

" Beneficial insects are encouraged and their
numbers are regularly measured using beat
sheets, sweep nets, traps or vacuums.

Definitions

Cultural control is the non-chemical manage-
ment of pests using manual or mechanical
means to change the soil and crop environ-
ment to discourage pest establishment.

Biological control is where predatory or para-
sitic insects and mites known as ‘Beneficial’s’ or
‘good bugs’ help to control chewing and suck-
ing insects that affect the quality and produc-
tivity of crops by killing them or disrupting their

10  Agrifocus African Markets | April - June 2020

breeding cycle.

Chemical control involves the use of pesticides
in the management of pests. It is used in IPM
when biological and cultural control has not
been enough to protect the productivity of
the crop. Where chemical control is required,
selective insecticides are chosen which target
the pest, leaving the beneficial population un-
harmed.

“Patience is important. Although information
about the density of insects in a field is record-
ed, action is only taken when pests reach a spe-
cific threshold level.

“When a spray is used, it can sometimes be con-
fined to a particular area of the field rather than
across the entire site,” said Mr Kearns.

Populations of predatory insects can build up
at specific times of the season. Over time these
Beneficial’s can build up enough numbers to
reach a stable population within the local farm-
ing system.

While IPM has been around for many years
it has only been adopted to varying degrees
within cropping industries. Implementing an
effective IPM program involves careful man-
agement of the interactions between the crop,
environment, primary and secondary pests,
beneficials and a lot of patience.

“IPM is included in many best management

practice programs, for example myBMP for cot-
ton producers.

“It's is a process that may need to be changed
several times within a season. It needs to be
constantly evaluated and refined to maximise
the benefits,” said Mr Kearns.

The model below outlines some steps for im-
plementing and evaluating IPM practices. Mak-
ing best possible use of available resources,
expertise and consultants is essential in getting
the balance right and reaping the rewards that
an effective IPM program can deliver.

The Importance of Monitoring: Best Practices
for Integrated Pest Management

Monitor overall plant health with a strong IPM
program

The term Integrated Pest Management (IPM) is
often misleading because a good IPM program
looks at a bigger picture than just pests-overall
plant health. Without a doubt, the best man-
agement practice for any IPM program is pre-
vention, which is comparable to putting out
sparks before they become raging fires.

A well-run IPM program includes regular moni-
toring for pests, diseases, nutrient deficiencies,
irrigation problems, sanitation, and much,
much more. Early intervention is instituted as
soon as signs of damage are detected, rath-
er than later when they are irreversible. In the

www.agrifocusafrica.com
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case of nutrition, a well-balanced fertilization
program is a constant, rather than a stop-gap
measure after imbalances are detected.

Scouts play a pivotal role in IPM, and the impor-
tance of regularly monitoring crops should not
be undervalued. Good recordkeeping is also a
necessity, especially when evaluating whether
control measures and nutrition programs are
effective.

The precursor to using control methods should
always be scouting in order to pin-point exact-
ly which plants need treatment. Avoiding the
overuse of pesticides and fertilizers is not only
environmentally responsible; it also saves valu-
able time and money.

Try these best practices for an effective IPM pro-
gram:

. Practice good sanitation by remov-
ing or quarantining any diseased or
infected plants. Wash your hands be-
fore working with plants to avoid the
spread of disease. Check new plants
for problems, quarantine them if nec-
essary.

. Know where to look for insects. Care-
fully examine leaf and stem axils, flow-
erheads and other tight places where
insects can hide. Inspect terminals for
damage or activity. Don't forget to look
at the undersides of leaves and stems.

. Tap flowers and leaves on white paper
to check for insects. Gently drop pots
on a bench to see what flies out.

. Make use of sticky traps and indicator

plants for monitoring pest popula-
tions.

www.agrifocusafrica.com

. Monitor on a weekly basis and be con-
sistent.

. Pay close attention to plant roots. Re-
move plants from pots and check roots
for discoloration, rot and sloughing
(when the root surface pulls away from
the core).

. Know what healthy plants look like;
become familiar with their appearance
during different growth stages. Keep in
mind that some plants have character-
istics (variegation, striping, color) that
are unique to their species and not an
indication of problems.

. Look for mold, webbing, chlorosis,
lesions, stunted or distorted growth,
powdery residues, mottling, spittle
and necrosis.

. Do not neglect healthy plants. Consis-
tently check for healthy growing con-
ditions that involve temperature, light
and water.

. Accurately diagnose problems. Visu-
al observations alone are not always
enough, if needed, make use of soil
testing and plant tissue analysis.

. Monitor nutrient and pH levels. Proper
nourishment strengthens plants and
enables them to tolerate pests, disease
and environmental stressors better.
Nutrient uptake is also influenced by
pH levels.

. Avoid catch-all pesticide treatments.
Treat the specific problem and only use
enough for control.

An old Chinese proverb states: “A superior doc-

tor prevents sickness; a mediocre doctor at-
tends to impending sickness; an inferior doctor
treats actual sickness” When it comes to IPM,
seek to be the equivalent of the superior doctor.

A strong nutrition program is one of the hall-
marks of an effective IPM program. KeyPlex’s
micronutrient and biopesticide products fuel
the energy requirements necessary for plant
defense, growth and reproduction.

_-‘
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Local News

UGANDA-KENYA MILK WAR BOILS OVERWITH
NO END IN SIGHT OF REGIONAL TRADE TIFFS

By MICHAEL WAKABI

he escalating trade dispute between

Kenya and Uganda over milk exports, is

just one of many facing all EAC partner

states and underlines critical gaps in the
regional integration project that could poten-
tially harm the economies.

Dr Gideon Badagawa, the executive director of
the Uganda Private Sector Foundation warns
that unless resolved early, these trade tiffs could
affect the region’s investment profile.

12 Agrifocus African Markets | April - June 2020

At a glance, Uganda’s trade with Rwanda is
down to a trickle after a year-long of frosty re-
lations; Tanzania has locked out Ugandan tim-
ber, sugar and maize; while Kenya, which has
been open to imports of maize and beans from
Uganda has been reluctant to open its market
to manufactured products from Uganda and
now even milk.

The South Sudan market, while open, still suf-
fers from effects of conflict and insecurity.

Non-tariff barriers have intensified as member

countries become competitors amid regional
protocols that eliminate taxes on goods origi-
nating from within the economic bloc as con-
ceived under the EAC Treaty.

“This is going to hurt the region at some point.
Put yourself in the shoes of an investor who set
up in the region because he heard the presi-
dents and other bureaucrats say East Africa was
a single market and investment destination,
but then later finds that for unofficial reasons,
he cannot access half of that market,” said Dr
Badagawa.

www.agrifocusafrica.com
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USING TECHNOLOGY TO PLUG WASTAGE IN
AFRICA’S AGRIVALUE CHAIN

“When you combine technology and operations, you can change the world. We are

providing technology that makes life better for everyone; Nigerians and Africans.

an-African technology company, Cellu-

lant Corporation has empowered Africa’s

agriculture sector with the hosting of its

inaugural partners’ summit in Lagos, Ni-
geria late last year. The summit explored how
to leverage technology to help block inefficien-
cy and wastages in Africa’s agricultural value
chain.

Through its payment and market solutions,
Tingg and Agrikore, Cellulant will provide an
increase in industry transparency.

The summit themed, Technology for trans-
formation: Connecting everyone to Nigeria's
$50bn agribusiness opportunity and creating
jobs for Africa’s youth was attended by devel-
opment partners including the African Devel-
opment Bank, Shared Agent Network Expan-
sion Facility (SANEF), Flutterwave and Deposit
Money Banks, and many food processing com-
panies.

According to Nairametics, the $50bn fund-
ing was made possible through the signing
of a Memorandum of Understanding (MoU)
between co-CEO Cellulant, Bolaji Akinboro,
managing director, Wema Bank, Adedamola
Adebise, Executive director NIRSAL representa-
tive, Kennedy Nwurah and Ken Njuroge, co-CEO
Cellulant. The funding, through the partner’s
initiative, Agrikore will provide Nigerian farm-
ers with the opportunity to do agribusiness in

www.agrifocusafrica.com

a trusted environment.
Creating efficiency in the agri value chain

In a presentation titled Payments laying down
the foundation for connecting Africa, Ken
Njoroge, Cellulant’s co-chief executive officer,
said Africa has a comparative advantage in ag-
riculture but needs efficiency in its value chain
to achieve the desired impact on food security,
job creation and economic development. “If
you bring efficiency into the agricultural val-
ue-chain, ensure that crops don't rot on farms,
trucks operate regularly, there are no youth
unemployed in rural areas, and no factory pro-
ducing below capacity; if we can connect these
dots, we can bring efficiency that can power the
transformation of Nigeria and Africa all across
the board,” he said.

Njoroge added that Agrikore and Tingg have
been tested and affirmed to be connecting
everyone in the agricultural farm sector while
boosting transparency.

“The marketplace and payment platforms are
connecting everyone. The payment platform
ensures that everyone gets paid in real-time as
transactions happen. We know it's working; we
are working with 120 banks on the continent;
large businesses are our customers. This is a col-
laboration that continues to benefit all parties,”
he said.

Bolaji Akinboro, co-chief executive officer of
Cellulant, added that the “payment platform al-
lows the farmer, aggregator, supplier, everyone
to see how money is flowing in the system. It is
for people who want to be part of an ecosystem
that is profitable for them and which also pro-
vides jobs for hundreds of people.”

Akinboro in his presentation titled, From farm
to fork: Transforming the agribusiness in Nige-
ria through technology-what does the future
hold, emphasised the need to strengthen Ni-
geria’s agricultural value chain so as to derive
maximum benefits in the entire sector.

“When you combine technology and opera-
tions, you can change the world. We are provid-
ing technology that makes life better for every-
one; Nigerians and Africans.

“Technology is a critical enabler to solve many
of the challenges experienced in the agriculture
sector. In the last 15 years, Cellulant has actively
contributed to connecting all key stakehold-
ers in the value chain, who in the past never
interacted with each other. The business has
built a marketplace and payment platform that
provides access to markets, digital financial
services, and opens opportunities for all stake-
holders to collaborate better and capture the
$50b market opportunity.”

Agrifocus African Markets | April - June 2020 13
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y 2050, sub-Saharan Africa will be

home to a third of the world’s young

people, who will play a key part in

feeding future generations. No re-
gion is this phenomenon of having more
young people in the future more apparent
than Sub-Saharan Africa.

However, the fact that young people in
Sub-Saharan Africa often view agriculture as
inefficient, socially immobile and technical-
ly uninteresting has led to a situation where
the average age of Africa’s farmers is 60 de-
spite the median age being 19.

Threat and solutions

The combination of an ageing generation of
farmers, high rates of youth unemployment
and a rapidly growing population poses
a significant threat to Africa’s agricultural
sector and future food security. As farmers
grow older and young people move away in
search of job opportunities, who will be left
to feed the continent?
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Involving more young people
in farming is clearly crucial but
major shifts in power dynamics

and perceptions are needed.

Involving more young people in farming is
clearly crucial but major shifts in power dynam-
ics and perceptions are needed to ensure that
Africa’s next generation embrace agriculture. To
attract Africa’s next generation of farmers, we
must highlight how agriculture can be a profit-
able and rewarding enterprise.

And with limited access to financing, markets
and land, young people must also be empow-
ered with continuing support and investment
in order to overcome these obstacles.

Directly involving them in the agricultural sup-
ply chain and enabling them to develop skills
and knowledge is essential, and central to the
approach of our non-profit enterprise called
Producers Direct.

Working with more than a million smallholders
across Kenya, Tanzania and Uganda, we have
learnt that to engage young farmers, we must
also provide opportunities to access funds,

training and markets.

With young smallholders comprising more than
a fifth of our farmer-led network, giving them
important roles throughout the agricultural
supply chain and providing them with contin-
uous training and support has enabled them to
develop leadership skills and vital knowledge.

For example, we currently have ten youth coor-
dinators, 29 youth agents and 118 youth lead-
ers providing essential services to smallholders
- from digital tool support and market linkages
to on-farm diversification assistance so farmers
can branch out into producing and selling new
crops.

Youth farmers bundle these products and sell
them at markets, earning commission for their
work and enabling smallholder producers to
earn a profit.

Youth-focused initiative

Since January 2019, more than 3,000 farmers
and young smallholders have received training
through this pioneering model. Five Youth Fo-
rums have taken place so far across East Africa,
bringing youth members together for mentor-
ship and peer-to-peer knowledge sharing.

www.agrifocusafrica.com



We must continue opening up lucrative op-
portunities that empower young people to
embrace innovative tools and reshape perspec-
tives.

The development and deployment of digital
support services is also central to this youth
engagement initiative, for instance with Farm-
Direct. The service application provides farmers
with real-time information through easy-to-un-
derstand charts, enabling them to gain market
access, make better business decisions and im-
prove crop yield and quality.

Youth coordinators and agents have been ac-
tively involved in the continuous testing and
use of the application from the start — gath-
ering data from farmers in paper form and
digitalizing this into the central database. Se-
lected youth members have also participated
in the co-design process, helping ensure that
local farmer needs are met as the application is
scaled out to new user groups.

Benefits of the initiative

By appealing to the technical strengths and
economic ambitions of younger people, this
modernization allows them to build local ag-
ricultural knowledge, learn from older farmers

www.agrifocusafrica.com

and ultimately carry their legacy into the next
generation. Also, by spreading the use of these
digital tools, it mutually benefits older small-
holders too, providing opportunities to access
new forms of financing and reliable markets for
their products.

Thus, while the notion that the youth are the fu-
ture of food security is nothing new, for young
people to be driving the agricultural sector for-
ward, we need to continue investing in them.
Technology alone is not enough to engage fu-
ture farmers but the potential it affords young
people to finance, build and grow agri-busi-

nesses should not be underestimated.

The way forward

We must continue opening up lucrative oppor-
tunities that empower young people to em-
brace innovative tools, reshape perspectives,
and give them leadership roles to carve out
new enterprising routes that drive the agricul-
ture sector forward.

Only then will Africa’s fast-growing youth pop-
ulation be able to cultivate a more fruitful farm-
ing future for themselves.

Agrifocus African Markets | April - June 2020 15




International News

ROOIBOS RETAINS Gl
PROTECTION STATUS IN THE UK

here has been speculation around
whether South African products, such
as Rooibos, will continue to enjoy
Geographical Indicator (Gl) status fol-
lowing the UK’s withdrawal from the Europe-
an Union. According to Dawie de Villiers, legal
director for the SA Rooibos Council (SARC), the
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short answer is “yes".

“By its inclusion in the Geographical Indication
Protocol of the Economic Partnership Agree-
ment (EPA) between the Southern African Cus-
toms Union (SACU) and the European Union
(EU), Rooibos is currently protected as a Gl in
the EU. A Gl links a product to a specific geo-

graphical area, which indicates the origin of
where the product is produced, processed or
prepared.

“This means that the word ‘Rooibos’ or ‘Red
Bush’ can only be used for Rooibos tea import-
ed from the winter rainfall areas of the Western
and Northern Cape. This protection will last for

www.agrifocusafrica.com



as long as the EPA (or a successor agreement)
remains in force.

“However, if Rooibos is to be included in the
Gl Register of the EU, it means that protection
becomes permanent. The SARC, along with the
Department of Trade and Industry (dti) have
applied for inclusion of Rooibos in the GI EU

www.agrifocusafrica.com

Register and await approval from the EU Com-
mission. Since the EU has already accepted Roo-
ibos as a Gl under the EPA, we do not foresee
any complications.

“Should we receive the green light, the indus-
try then has the right to use the EU logo for
Geographical Indication purposes. This logo is
well-recognised by consumers in Europe and
its use will provide an indication of the value of
Rooibos as a unique product. In addition, when
trademark searches are done in the EU register,
it will confirm Rooibos as a protected name and
registered Gl, which isn't possible at the mo-
ment,” says de Villiers.

Securing registration internationally

The inclusion of Rooibos won't lead to addition-
al protection in non-EU countries, but it is the
intention of the SARC to use the EU Gl once reg-
istered, to continue the process with the World
Trade Organization (WTO) and the World Intel-
lectual Property Organization (WIPO) to secure
the registration on an international level.

De Villiers further points out that the Transition
Agreement signed between the UK and SACU
(with Mozambique included), also affords other
products included in the GI Protocol of the EPA,
continued protection in the UK after BREXIT.
Similarly, UK GI's (e.g. Stilton Cheese) will re-
main protected in South Africa.

Another win for the industry is that Rooibos will
be receiving its own Harmonised Systems (HS)
code, which will allow the industry to accurately
track the movement of the product around the
globe.

legislation — the SA Rooibos Council has ob-
tained a Rooibos-specific HS code for South
Africa, where bulk Rooibos, packed Rooibos,
Rooibos extract, etc. will be further classified. As
a next step, it has applied for an international
code with the World Trade Organisation (WTO),
which means that Rooibos will have the same
HS code everywhere in the world. This will allow
the industry to better track the product and en-
force geographical indication.

It will also help to ensure that no Rooibos is
moved without being levied for benefit-sharing
purposes.

The Rooibos industry, National Khoi-San Coun-
cil (NKC) and the South African San Council
(SASC) signed a first of its kind in the world
access and benefit-sharing (ABS) agreement in
November last year, which allows the Khoi and
San communities to benefit from the sale of
Rooibos.

As a signatory to the Nagoya Protocol, South Af-
rica requires industries that trade in indigenous
biological resources, such as Rooibos, to share
benefits with traditional knowledge holders in
a fair and equitable way.

“Obtaining an international HS code will be a
milestone for the industry as the international
community doesn’t normally provide global
codes for relatively small industries, such as
Rooibos. However, we've been successful thus
far and should be able to share some more
good news in the coming months,” remarks de
Villiers.

Geographical prod-
uct tracking

“Every product in
the world must be
accompanied by an
HS code when it is
exported or traded.
Up to now, Rooibos
was grouped with
other products in
the legume catego-
ry, which made it
difficult to track the
exact volume and
movement of the
product,” explains de
Villiers.

“Once it leaves our
borders, each coun-
try, gives Rooibos
another code under
the legume catego-
ry, making it prob-
lematic to monitor.
Considering the Tra-
ditional Knowledge
and Gl agreements
on Rooibos it has
become a priority to
adequately address
the issue”

Working with the
dti and SA Revenue
Services (SARS) -
responsible for this

STORED GRAIN QUALITY MANAGEMENT

ADVANCED AERATION
AND VENTILATION CONTROL
AERATION CONTROL is the key to
ensure high grain quality. Integrated rorseers
with iGrain DASH-BOARD makes it the
worlds most profound control system.

e Securing a fast payback

e Specially suitable for hot climates

crop-protector@hotmail.com

DURABLE SENSOR TECHNOLOGY
TEMPERATURE / MOISTURE / CO2

DIGITAL SENSOR CABLES
Advanced digital monitoring of tempe-
rature, moisture, CO2 and weather
conditions.

iGrain DASH-BOARD control system,
easy to use with the most intelligent
technology

¢ GRAIN®AERATION Roof Ventlation
Fan

SUPERIOR CHILLING EFFICIENCY WITH

HIGH VOLUME FLOW

Chilling advantages:

e Prevent losses from biological activity
from insects, fungus etc.

e Store the grain freshly for longer
periods of time

www.crop-protector.com Denmark
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7 EXPERT TIPS ON
TO GET CAPITAL FC

ack of finance has commonly been cited

as one of the key barriers to agriculture

for the youth of Kenya. However, stake-

holders recently challenged students
during the Youth Agritalks at the University of
Nairobi’s College of Agriculture and Veterinary
Services to look for innovative and alternative
ways to get started.

Smart Farmer Africa convened the session, in
partnership with the University of Nairobi’s Col-
lege of Agriculture and the Nairobi University
Agriculture Students Association (Nuasa). It was
attended by about 400 participants.

It was sponsored by the UN Food and Agricul-
ture Organisation and Microsoft, with the sup-
port from other organisations, including World
Animal Protection, Elgon Kenya, Equity Bank,
Amiran Kenya, and Socca.

The seven keys to success
Turn your farming into a business to make it
more attractive

Get your act right with banks: It is possible to
get money from a bank, but you must demon-
strate your ability to run a viable business.

“Some people have tried to get loans through
banks but they were turned down. However,
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after some training, their ideas proved to be vi-
able and banks financed them,” said Mr Silano
Assanga of RTI.

Turn your farming into a business to make it
more attractive: To remove the risk from agri-
culture and make it an attractive opportunity,
we must start looking at through the lens of
business, said Ms Esther Muiruri, associate di-
rector in charge of agribusiness at Equity Bank.

“Traditional bankers did not go to agriculture
school and when you ask them to lend to ag-
riculture they see the risk before they even
consider giving a loan. They start asking, what
if it doesn't rain? What of the diseases in the soil
that we hear about? But in reality, crops need
water and not necessarily rain, while crops do
not necessarily need soil but nutrients,’ she said.

Be your seed capital: Start with what you have.
Be the first finance resource for the idea you
want to bring on board, said Mercy Limbua, a
youthful food chain consultant. “Start saving
from now (in college), such that by the next five
to seven years when you are ready with your
idea, you have the capital. Don't look at the
time, it flies. When | was in college, | started a
small business venture and saved any monies
| made. By the time | was completing college, |
had savings which | later topped up and began

my consultancy firm!”

Assets can also be considered as finance: Don't
look at access to finance as though it is only get-
ting direct money. We youth tend to see money
as the only solution to start or grow our busi-
nesses. We need to come out of that cocoon, be
creative, and open-minded. If you have an idea
and you need inputs or resources, you can be
given the finance inform of a resource such as
machinery, said Ms Limbua.

Approach institutions such as NGOs: You can
also talk to organisations such as FAO, USAid,
RTI, and others. They support youth. Some give
money directly, others through capacity build-
ing and indirect financing. Do your research
and find out who is giving or providing what.

Start or join a VSLA or group: “Village Sav-
ing Loan Associations have transformed lives.
VSLAs are groups that save money and lend
to members. Most are trained on table bank-
ing and can be an excellent source of financial
support “Young people are saving and getting
capital to start businesses,” said Silvano Assanga
of RTI.

Mobile loans: If you are taking mobile loans,
use them for meaningful purposes.

www.agrifocusafrica.com
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Agri SA's tips for safe workplaces N7
during COVID-19 AG:jﬂ

Protect others from getting sick.

Protect yourself and others from getting sick.
When coughi d i S L
gning and sneezing AN 2 -~y
cover mouth and nose with 5>, &£ WASH YOU R HAN DS
flexed elbow or tissue.
« after coughing or sneezing
@ * when caring for the sick 2
& Throw tissue into closed bin g \°
, i immediately after use. * before, during and after
you prepare food -

Clean hands with alcohol-based hand rub * before eating

o U
or soap and water after coughing or e . ;
sneezing and when caring for the sick. \“-ﬂ Aitar iz vse

U

* when hands are visibly dirty

X @® Avoid close contact

« after handling animals or animal waste
&' 5 when you are experiencing cough or fever.

o Wash your hands with soap and running

Avoid spitting in public. & ® ‘ ) water when hands are visibly dirty.
|

If your hands are not visibly dirty,

@& 5 Ifyou have afever, cough or difficulty frequently clean them by using
‘ ’!\ breathing seek medical care early and alcohol-based hand rub or soap and water.
» share previous travel history with your
[[] health care provider.

Reference: World Health Organization | Design Copyright © 2020 Agri SA
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WK Agritech
Cape Town, South Africa « June 17-19, 2020

Creating Global Partnerships

in Unlocking African Agricultural
Potential — Ensuring Food
Security for All

Reasons to attend

Uniting the agricultural community from all African countries

Sharing tomorrow’s innovative solutions for the agricultural industry
Providing a sustainable platform for exhibitors and buyers to do business
Access to B2B Networking

www.agritech-africa.com - Manufacturers & Agriculturists

- Ministry Delegates & Government Officials

- Buyers & Decision Makers
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WOMEN SMALLHOLDER FARMERS

omen smallholder farmers in Ni-

geria are involved in all aspects of

agriculture. This ranges from pro-

ducing food on farms to putting
it on plates. They're involved in planting crops,
livestock production, harvesting, marketing
and processing of farm produce as well as food
preparation and family care.

Yet, because they are women, they are held
back by unequal access to resources - espe-
cially finances - that would help make them
become more successful.

Agriculture contributes significantly to Nigeria's
economy. It is also the largest employment pro-
vider, with female smallholder farmers making
up almost half the number of agricultural work-
ers. They also play an important role in aspects
of sustainable development. This includes be-
ing a bulwark against hunger and poverty in ru-
ral areas. Yet the majority still struggle to access
affordable financial services to help them de-
velop their farming operations and livelihoods.

Nigeria has made progress in strengthening

20  Agrifocus African Markets | April - June 2020

regulations to enhance financial inclusion. But
our study found that these regulations aren't as
effective as they could be to transform agricul-
ture.

In the study, we looked at the gender gap in
access to finance among smallholder farmers in
Nigeria. And the impact of this on sustainable
development.

Our research showed that these women farm-
ers tended not to have bank accounts. This
meant they lacked access to financial services
like savings, credit and transactions.

This gender gap needs to be closed. We pro-
pose that this be done by introducing policies
that favour women farmers. This could include
targets for financial inclusion. It could also in-
clude implementing policies through collab-
oration with public organisations, the private
sector and civil society.

Including women smallholders
Financial inclusion is meant to ensure all peo-
ple have equal opportunity to access and use

affordable financial services. These services
include savings, credits, insurance, payments,
transfers and remittances.

It's been shown to have very positive effects on
the lives of poor people. In addition, financial
inclusion and achieving gender equality has
been shown to have a positive influence on
sustainable development.

Yet, the plight of women smallholders is often
ignored by policy makers, financial institutions
and those working in the agricultural sector.

Our study found that a significant financial in-
clusion gender gap exists in Nigeria’s smallhold-
er agriculture. The largest gender gaps were in
formal account ownership and savings. In other
words, fewer women farmers had accounts and
saved with bank financial institutions, non-
bank or mobile money service providers.

Also, fewer women smallholders owned mobile
phones compared to men. As mobile banking is
growing in Nigeria, not having a mobile phone
means that women are excluded.

www.agrifocusafrica.com




Other factors contributing to women’s finan-
cial exclusion include: poverty, low levels of
literacy, limited education and limited assets.
In addition, because of cultural and patrilineal
traditions women typically don't own land.
They also have limited decision making powers
when it comes to money.

Other restrictions include the fact that most
women are constrained from participation in
the marketing of high value crops. And then
there’s institutional discrimination. An example
is when financial institutions require a male sig-
natory to grant a formal loan to a female farmer.

Need for financial inclusion

Nigeria tabled a revised national financial inclu-
sion strategy in 2018. It identified the need to
address gender gaps in financial inclusion. But
no key performance indicator was set for wom-
en in smallholder agriculture.

Our study suggests this is a major omission.
Failure to address the causes of women’s fi-
nancial exclusion in Nigeria’s smallholder ag-
riculture could result in a network of negative

www.agrifocusafrica.com

consequences. For example, the financial in-
ability to adopt modern technologies - or ac-
cess information - increases vulnerability on a
number of fronts. This includes climate change,
food insecurity and malnutrition, all while the
population is increasing.

In turn, this degenerates into a vicious cycle of
income inequality, poverty and poor socioeco-
nomic development. This affects not only the
women smallholder farmers, but their children,
households, communities and the Nigerian
economy.

Recommendations
No single approach can tackle the interrelated
causes and effects.

But our study identified the need for Nigeria’s
strategy to integrate gender-specific goals for
financial inclusion in smallholder agriculture.
It is also important to establish partnerships
between different stakeholders. These would
include government, private and non-govern-
mental organisations that have a common in-
terest in women smallholders’access to finance.

[ ]
EEmion

Such partnerships should implement and fi-
nance clear-cut strategies in bridging financial
inclusion gender gaps in smallholder agricul-
ture in Nigeria.

Approaches should include developing agri-
cultural finance innovations that reflect the
realities of women. They need to be affordable,
based on the financial needs of farmers. For
example, financial institutions should come up
with and accept options - apart from land -
that can be used as collateral for women small-
holder farmers.

Similarly, successful models like the Nigerian In-
centive-Based Risk-Sharing System for Agricul-
tural Lending should integrate and empower
women smallholders in their agricultural value
chain financing models.

Finally, it is important that Nigeria's financial lit-
eracy agenda extend to smallholders and rural
areas. And there should be systemic efforts at
all level of society to ensure that women have
direct access to finance and control.
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he World Health Organization now con-
siders the novel coronavirus - COVID-19
- a pandemic. The rapidly evolving sit-
uation is raising questions throughout
the United States. There are growing concerns
about the virus and our reaction to it causing
a significant downturn in the general economy.

But what about agriculture? There are six spe-
cific things of which farmers, farming families,
agricultural employers and employees need to
be aware. They also should plan for them.

1. Markets and farm prices. As we see grow-
ing levels of concern, closures and other
protective practices, consumers will be
making difficult choices about food as
well as about eating away from home and
overall spending.

Dairy is prominently featured in out-of-
home eating and there may be disruptions in
food-service sales. This will likely impact mar-
kets and prices.

There also have been bottlenecks at ports in
other countries. Ships wait to be offloaded with
U.S. dairy and other farm products. The Chica-
go Mercantile Exchange has postponed floor
trading of all products until “further notice”” But
electronic trading will continue.

Concerns about the effect of the virus on the
general economy are likely to have an even larg-
er impact on dairy prices. Many countries in the
European Union already were hovering near a
recession prior to the viral outbreak. China also
was experiencing slower economic growth. The
United States has enjoyed economic strength,
but leading indicators prior to the pandemic
suggested the country was past the peak of the
business cycle and that an economic slowdown
or perhaps a recession was coming. A world-
wide recession like the one experienced in 2008
and 2009 would delay the previously expected
milk-price recovery for at least another year.

2. Supply chains slowdowns and shortages.
As logistics are disrupted and efforts are
made to slow spread of the virus, multiple
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industry sectors are being affected. “Pan-
ic buying” is creating additional concern.
The American Veterinary Medical Associa-
tion suggests that some animal-pharma-
ceutical products could be in short supply
from at least some of the larger drug man-
ufacturers.

If the virus spreads more broadly we could see
issues with farm-product delivery and pickup as
workers — milk-truck drivers for example - stay
home due to illness or because they're caring
for family members.

The same concerns would affect dairy proces-
sors. Slowdowns also could impact fertilizer,
fuel and other input movement and availability
in the spring. In an extreme case we could see
concerns with utilities based on input availabil-
ity or labor shortages. But utility companies
generally do a good job of contingency plan-
ning, which helps buffer the impact of unfore-
seen events.

3. Farmer health. Farmers are a relatively
older population compared to the gen-
eral worker population. The average farm
operator is 58 years old - at least 10 years
older than workers in most other sectors.
Twenty-six percent of farm operators are
age 65 years and older. About 12 percent
of principal farm operators are age 75 and
older, according to the 2017 Census of Ag-
riculture.

Data from other countries that have done more
extensive testing suggest that COVID-19 has
a much greater level of severity for people in
their 60s and older. Recommendations from the
Centers for Disease Control and Prevention and
state and local public-health experts are critical
for the farming population.

4. The farm workforce. Even if the infection
rate stays in single digits it's very likely
workers will need to be away from work.
That's especially the case given school
closures and-or workers needing to stay
home to care for sick or elderly family
members. Fear of the virus and lack of in-

[ ]
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formation also may lead to greater levels
of absenteeism.

5. Worker safety and personal-protective
equipment. There are shortages of per-
sonal-protective equipment and other
equipment vital for safely operating a
farm and keeping workers and animals
healthy. N95 respirator supplies are lim-
ited and may be needed this spring for
handling dusty grain as a result of sub-op-
timal harvest conditions in 2019. There
also are concerns about availability of pro-
tective gloves, which have become com-
monplace in dairy operations.

6.  Other disruptions. Sparse population and
less frequent travel may provide natu-
ral social distancing for rural communi-
ties. But schools and churches are being
closed and told to halt normal routines
and events. Classes and services are be-
ing taught online. This may be difficult for
some rural residents because high-speed
internet service isn't available in some ar-
eas of the state. That includes some com-
munities with a strong agricultural base.

Only time will reveal the severity of the impacts
on agriculture from COVID-19. We urge every-
one to take reasonable precautions to limit the
spread of the disease and its influence on your
businesses and lives. Hoarding of farm supplies
could cause even greater problems for the
sector. But prudent purchases of necessary in-
puts might minimize disruptions to one’s farm
business. Please keep informed, listen to the ex-
perts, and follow the recommendations of fed-
eral, state and local agencies and authorities.

John Shutske is a professor and Extension
specialist in the department of biological
systems engineering at the University of Wis-
consin-Madison. He also is the director of the
UW-Center for Agricultural Safety and Health.
Mark Stephenson is the director of dairy-policy
analysis and an Extension specialist in the de-
partment of agricultural and applied econom-
ics at UW-Madison. He also is the director of the
UW Center for Dairy Profitability.

T
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A FARMER’S GUIDETO
CORONAVIRUS MEASURES

he minister of agriculture, Thoko Didiza,
called an urgent meeting on 16 March
to deliberate regarding the measures
that the agricultural industry should
take, following the announcement about the
country’s coronavirus strategy. The meeting
was attended by industry role-players such as
representatives of organised agriculture bodies.

In a press release the TAU SA stated that they
attended the meeting and that all industry
role-players gave input on which steps to take.
A task team was subsequently established con-
sisting of the Department of Agriculture and
representatives of organised agriculture. TAU
SAis represented on the task team and said that
the team would convene on 19 March, after
which all decisions taken will be communicated
with the industry.

There is also a process underway by the Nation-
al Economic Development and Labour Council
(NEDLAC) to establish a more comprehensive
response to the COVID-19 outbreak. This is
according to a press release by Agri SA. Mean-
while, farmers are advised to adhere to the
protocols announced by President Cyril Rama-
phosa.

Coronavirus guidelines for farmers

Organised agriculture bodies such as Agri SA,
TAU SA and Free State Agriculture (FSA) all re-
leased statements that encouraged farmers to

24 Agrifocus African Markets | April - June 2020

adhere to the banning of all gatherings of more
than 100 people. Organised agriculture and
other industry role-players have all cancelled or
postponed unnecessary gatherings.

Farmers should also study the guidelines set
out by Agri SA in accordance with guidelines
published by the World Health Organisation
(WHO) and make it available to their employ-
ees. The guide is available in several languages.
Adhering to the guidelines will ensure a safe
and healthy work environment for all involved.

In a press release by FSA, the organisation em-

phasised that farmers should know the symp-
toms of Covid-19 and be vigilant with regard to
symptoms among employees. The most prev-
alent disease signs include fever, a dry cough
and difficulty breathing. They also advised to be
especially vigilant if the person showing symp-
toms recently travelled to an affected area, es-
pecially internationally.

If any person is suspected of having the coro-
navirus, they are advised to call the National
Covid-19 emergency number on

0800 029 999 and
Whatsapp 0600 123 456.

www.agrifocusafrica.com



artijn Kuiper new Head of Product Management Syngenta Flowers Europe

Syngenta Flowers announces the appointment of Martijn Kuiper (MBA) as new Head of

Product Management EAME. The company has been focusing on growth and innovation

in recent years and Kuiper is determined to drive that focus, bringing the right balance
between bringing great genetics to the market with a commercial perspective.

Enkhuizen (NL), February 26, 2020 — Today, Syngenta Flowers announces the appointment of Mar-
tijn Kuiper (MBA) as new Head of Product Management Europe. The company has been focusing on
growth and innovation in recent years and Kuiper is determined to drive that focus, bringing the right
balance between bringing great genetics to the market with a commercial perspective.

Martijn Kuiper brings a wealth of experience and knowledge to the team. In the past 20 years he has
spent time all around the world in the floricultural industry, this has given him a broad experience
how the industry functions. The last decade he was Sales Manager North America, South America,
Asia and Pacific with Beekenkamp. He started his career in in the Kuiper family owned pot plants
business and already worked with Syngenta Flowers as Senior Trial Officer for biennials and perenni-
als before joining Beekenkamp. Martijn recently completed his MBA that gave him a very broad view
of the business, market developments, enabling him to play in broader discussions on a high level.

Martijn Kuiper replaces Sandra Verlaat as Head of Product Management, who held this position on
an ad interim basis since November 2019. Sandra Verlaat can now fully focus on her role as Head of
Marketing. Verlaat: “. We have a good product portfolio and are strong in a number of products. Con-
necting this to the market with the right balanced commercial perspective is crucial. Kuiper brings
that knowledge and experience to the team. The future has never been so colorful, we are facing a
blooming and bright future.”

We asked three questions to Martijn:
What can we learn from floriculture in North America?

The North American market is more retail driven. 70% of ornamentals is sold through the Big Box
retailers. They have a large saying in the selection of the genetics. Home Depot is (Nr1 in sales of
ornamentals in the US) is pay by scan, meaning only the product which is sold and scanned by the
registrar will be paid to the grower. In this way the grower becomes a full scale service provider to the
retailer, maintaining inventory, caring for the plants etc. To improve their sales, the demand planning

www.agrifocusafrica.com
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‘Bringing The Right
Balance Between
Great Genetics And
Commercial Success’

becomes more data driven. Using the sales data, which is becoming more specific to genus and colour,
and could go to variety specific (not there yet) would give us the answer of what product the consumer
is buying exactly. This would give us the chance to increase the market size, and produce more tailored
to the consumer wishes.

What will you bring to Syngenta Flowers?

1 am very excited to be back. The organisation is changing fast and so is the world around us. With the
new leadership, Syngenta Flowers is on its way to become a market leader. | will use my knowledge
and experience in my daily work together with my colleagues to make our portfolio to one of the most
competitive in Europe.

What is your favourite flower?
| would say Thunbergia, in the past | grew quite a few when | had my own nursery. After spending 10

years at Beekenkamp, | became quite found of Begonia’s, the garden vegetative types. Viola’s | still like,
as for me they are the first sign of spring, and my dad and uncle’s used to grow quite a few of them.
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Crops

BOOSTING NIGERIA'S

FERTILISER SUPPLY
TO 200,000 FARMERS

he Africa Fertiliser Financing Mech-

anism (AFFM) has launched a $2.2m

project to provide fertiliser suppliers

in Nigeria with financial support to im-
prove supply for 200,000 smallholder farmers.
The trade-credit guarantee project is AFFM’s
first in the West African nation and will involve
10 fertiliser suppliers, 12 hub agro-dealers and
120 retail agro-dealers. The project will also
train farmers in proper fertiliser use and other
agricultural best practices.

The trade-credit guarantee project is AFFM’s
first in the West African nation and will involve
10 fertiliser suppliers, 12 hub agro-dealers and
120 retail agro-dealers

A project launch held earlier this month in the
capital Abuja, was attended by senior director
of African Development Bank’s Nigeria Region-
al Office, Ebrima Faal and government and in-
dustry partners. Participants discussed the proj-
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ect and its implementation with AFFM’s local
partner, the Africa Fertiliser and Agribusiness
Partnership, or AFAP.

“We will leverage on existing networks and look
for creative solutions to increase the availabil-
ity of fertiliser in the country,” said Nana-Aisha
Mohammed, AFAP’s representative at the cere-
mony.

Improving smallholder productivity

Umar Musa, Assistant Director of FMARD's
Farm Inputs Support Services Department who
represented the Nigerian Federal Ministry of
Agriculture and Rural Development (FMARD)
said AFAP should work with the Nigerian gov-
ernment and other actors in the fertiliser value
chain to ensure that the project complies with
Nigeria’s policies and sector strategies.

“We expect this project to support smallholder
farmers and improve their productivity in order

to help the country increase its local production
and consumption of fertiliser,” he said.

“We are confident that the project will increase
access to quality and affordable fertiliser by
smallholder farmers and hence contribute to
the transformation of the agriculture sector in
Nigeria,” said Marie Claire Kalihangabo, AFFM
coordinator.

Kalihangabo expressed her gratitude to the
Government of Nigeria for their financial sup-
port to the Africa Fertiliser Financing Mecha-
nism.

The Bank’s Nigeria Regional Office Faal said the
National Fertiliser Quality Control Act 2019 fur-
ther serves to reinforce the government’s com-
mitment to the sector.

“This programme is timely because the govern-
ment has placed measures to encourage local
production of fertiliser," he said.

www.agrifocusafrica.com




e must change how we handle

our resources. A rapidly growing

population, increased demand for

produce and the threat of climate
change bring with them risks to the food supply
chain, and new approaches must be looked at
to enable a sustainable future.

Perhaps often overlooked within the food cri-
sis though is the potato, which has long been a
popular staple of westernized diets and is now
rising to prominence within new, emerging
markets. Burgeoning demand is good for pro-
ducers and processors, but is this increase from
consumers feasible and stable with the current
global state?

A growing demand

A huge part of society’s diet for the last 400
years, the popularity of potato shows no sign of
slowing down. According to the latest figures,
it's estimated that 388,191,000 tonnes of po-
tatoes are produced annually, with China and
India combined accounting for a third of all har-
vested potatoes. The total value of the products
is close to $100bn.

However, this current trend shows how the po-
tato market has changed over recent years. In
the early 1990s, the majority of potatoes were
grown and consumed across European and
North American markets. Since then however,
there has been a huge rise in production within
markets such South America, Africa and Asia.

Emerging markets are repositioning the potato
as an alternative to rice and wheat, thanks to its
nutritional value and being more sustainable to
grow — China, in particular, is doing this to help
feed the world’s largest population due to the
pressures of growing less water-intensive crops.

www.agrifocusafrica.com
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Studies suggest that growing potatoes requires
30 per cent less water than rice, and also returns
a higher yield per hectare.

The range of uses for potatoes has also instigat-
ed its rise in popularity — especially processed
potato products. The likes of frozen French fries
and potato chips are increasingly becoming
consumed more, with 15-20 per cent of the
total crop harvested in China alone being used
for processed potato goods; a figure which is
increasing year-on-year.

An ever-increasing population, partnered with
diets of developing markets changing, has also
fueled the rise in demand for potatoes over the
last decade.

Problematic production impacting yields
Although the increase in demand is a positive
sign for the industry, it can also create challeng-
es in terms of ensuring there is an availability
of harvests.

Climate change is a huge global concern,
touching all industries and sectors, and comes
as a massive threat to the quality and over-
all yield of potatoes. The unpredictability of
weather conditions can impact how, where and
when crops can be grown, due to the changes
in which are caused to the land and climate. In
a time when optimized yields are integral to
meeting demand, we need to be more reactive
in the field to find new ways to manage produc-
tion in a destabilized environment.

A recent example of where climate change im-
pacted potato yields was during the summer of
2018, when large droughts hit Europe. Potato
production in the Netherlands, Belgium, France
and the United Kingdom dropped due to the

unusually extreme heat and lack of rain, with
the harvest dropping by around 30 per cent on
average.

However, in contrast, other markets have seen
such bumper harvests in recent times that they
haven't been able to handle the sheer amount
of produce. In 2017, India’s largest potato pro-
duction region saw such a harvest than pro-
ducers and farmers couldn’t handle the crop,
leaving large amounts wasted due to limited
infrastructure.

In both instances, there has to be a change in
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the behavior of the supply chain to deal with
potential circumstances and optimize yields as
much as possible. Dynamic technology-based
solutions must be implemented to ensure any
harvest is grown as sustainably as possible to
meet both the growing demand for potatoes
from an ever-increasing population.

Meeting the customer requirements
Consumers are the biggest drivers of change
within all sectors and industries — and the pota-
to industry is no exception. There will always be
a want for high quality produce, but a change
in consumer trends, behavior and preferences
is helping the industry’s supply chain to re-eval-
uate its production process - it must become
more flexible and agile to meet the characteris-
tics desired by the customer.

Take the potato chip as an example. Brands
have stringent requirements on the potatoes
they will use, based on knowing what the cus-
tomer wants. For potato chips, they must be
round or oval, be no more than 75mm in length,
and have less than a quarter dry matter to make
the potato chip look more appealing to the cus-
tomer.

French fry brands have requirements too. To en-
sure there is no darkened end once fried, which
can be undesirable to the consumer, there must
be a reduced sugar content of 0.25 percent.

The answer to meeting these requirements is
through technology. By adopting innovative
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potato sorting machines utilizing optical tech-
nology, areas such as toxins, defects and the
overall size of the produce can be detected ear-
ly in the supply chain and allow the customer
to get the type of potato desired. This, in turn,
helps reduce the pressure on producers, as they
can both optimize yields and deliver high qual-
ity through harnessing the power of sorting
systems.

Combating waste through efficient grading
and repurposing Within potato production,
sustainability is key. To protect resources, we
must ensure that yields are optimized, and
waste is reduced as much as possible.

Customer demands, expectations and require-
ments mean potato sorting and grading ma-
chines become an integral part of the supply
chain and help allow for any potential defect-
ed produce to be repurposed. Especially with
processed potato goods, where the market is
seeing new products being released, finding al-
ternative uses for a potato which doesn’'t make
the grade for one use can be done efficiently.
Grading technologies such as Near Infrared
(NIR) can help supply chain select specific pota-
toes for certain uses at any stage based on the
suitability.

In a working example, a potato may be graded
by the sorting machine and be deemed unsuit-
able for using as a French fry due to a defect.
This doesn’t mean it has to be totally removed
from the supply chain, but an alternative pur-
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pose can be found.

Once the defect has been removed, the pota-
to can be ‘scaled down'’ from its use as a French
fry to, if quality allows, a hash brown or novelty
children’s potato product. Any potatoes which
were once graded as waste can now be used
to support a producer’s ‘bottom line;, which not
only cuts back on food loss, but also improves
sustainability of the supply chain.

At TOMRA, our innovative potato sorting ma-
chines are designed with making the most out
of a harvest in mind and guarantee the removal
of discoloration, defects, bruises and rot. Our
sorting solutions can sort by defects, biological
characteristics, shape and size, structure, color,
density and foreign materials, to help produc-
ers increase yields and quality of produce for
customers.

A new era in sustainable potato production
The planet is facing challenges. The ever-grow-
ing population and climate change will pose
questions on how we grow, produce and pro-
cess resources — and the potato industry is no
exception to this.

With a global increase in demand, potato pro-
duction must adapt to maximize its value, opti-
mize yields and increase the quality of produce
through the use of technology solutions.

- “Equipplog ey
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A NEW MOROCCAN FLOUR MILL
INSTALLATION BY ALAPALA

lapala recently completed the installa-
tion of the newest flour mill reference
in Morocco in January 2020, as also
its third turn-key flour mill project in
Morocco. Flour Mills is a family-owned com-
pany and in a long time business partnership
with Alapala. They are today active with a to-
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tal of 900-ton wheat
processing capacity in
two locations, as the
new mill is located
near one of their exist-
ing plant in the El Jadi-
da region.

The plant has a 300
TPD capacity process-
ing local semi-hard
wheat and produces
three different types of
bakery flour for mainly
domestic  consump-
tion. The mill is in-
stalled in a completely
new 6 floors concrete
building, which is also
designed and con-
structed in conformity
with high sanitation
standards.

The mill has equipped with the latest Alapala
technology consisting of Similago Il roller mills
(DAVG), Quadro Plansifters with larger sieve
boxes (GPAK) and control sifters (RKEM). An op-

tical sorter is also used in the plant for very fine
cleaning of wheat before milling, to ensure the
highest level of food safety is achieved.

The plant operates efficiently with an advanced
automation system, that allows the centralized
monitoring and management of the complete
cleaning, milling and packaging processes. The
system enables generating detailed production
reports, with also real-time error diagnosis and
long-distance connection functions.

Alapala is one of the leading suppliers for mill-
ing machinery and turn-key flour mill installa-
tions in 100 countries with over 650 references
worldwide. Founded in 1954, the company has
been taking big strides to fulfil its vision and
today between one of the top 1.000 exporters
in Turkey by exporting 95 percent of its produc-
tion.

Alapala is very active in the Africa market with
its local existence via branches, country offices,
and a wide representative network; as well as
numerous flour, semolina and maize mill refer-
ences throughout the region ie. Senegal, Zam-
bia, Angola, Kenya, Tanzania, Mozambique and
Ghana.
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BMG-TSUBAKI RS100HT CHAIN
AGRICULTURAL MACHINERY
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Lindy Morton

MG's service to the agriculture sector
focuses on the importance of the invest-
ment in quality equipment and compo-
nents for high efficiencies and optimum
productivity across all farming disciplines.

“The highly-experienced BMG team offers farm-
ing sustainability solutions that focus on the
correct use of suitable equipment for the specif-
ic task and the efficient application of advanced
technologies,” explains Gavin Kirstein, National
Tsubaki Product Specialist, BMG. “Through the
Boer Slim/Smart Farming concept, BMG's ag-
ricultural experts work closely with farmers,
to help them cope with constantly changing
trends in agricultural machinery.

“BMG's extensive range of engineering com-
ponents, which conform to all relevant quality
assurance and specification certifications, is
carefully selected for local farmers, to ensure
optimum performance — even in tough operat-
ing conditions.

“A recent success in agricultural engineering for
one of our key Japanese suppliers — Tsubaki -
was solving the chain breakage problems on
harvesters, as a result of excessive shock-loads
in the field.

“During the harvesting season, it is essential
that round balers operate efficiently to ensure
maximum yield for the farmer. Shock loads
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during baling weaken an inferior chain, which
can lead to unacceptable stoppages for farmers
who are working to tight deadlines. The press-
ing process also exposes chain to extreme forc-
es, which conventional chain cannot withstand
for an entire season. Farmers have been un-
happy with the loss of productivity during the
downtime of their balers and they resent chain
replacement costs.

“Tsubaki's solution was to develop a heavy-duty
reinforced roller chain to meet the high-volume
capacity of agricultural machinery in tough
operating conditions, with no risk of breakage
during operation. The robust Tsubaki RS100HT
chain for balers has a 25% higher maximum ten-
sile strength, improved anti-shock performance
and greater fatigue strength, when compared
to chain manufactured by other companies.

“Almost 70% of global OEM baler manufactur-
ers now choose the Tsubaki heavy-duty chain
series as standard for installation in the main
drive system. Feedback from farmers indicates
that they are satisfied with higher productivity,
reduced maintenance requirements and reli-
ability throughout the season, with no loss of
production from downtime.

“A further benefit, is that heavy-duty Tsubaki
chain can also prepare perfect bales, as these
chains are suited to the high pre-tension set-
tings required to allow easy storage and shap-
ing of hay”

The Tsubaki HT
series chain pro-
vides a significantly
higher tensile
strength than the
ANSI G8 series
chain, by applying
through-hardened
pins and link plates
of the next larger
pitch size in the
ANSI G8 series.
Compared to the
previous series, the
wear-life of the HT
Series is doubled by
using solid bushes
instead of curled
bushes. The HT
series chain also
provides a higher
fatigue strength
and is best suited
for low operating
speeds (up to 50 m/
min). Dimensions
of the chain are
identical to the H
Series chain.

BMG's wide range of high-quality replacement
agricultural components is engineered to im-
prove productivity in the farming sector, to op-
erate efficiently for extended periods, with min-
imal maintenance requirements and to reduce
costs in the long term.

New to the company’s range are slogging ham-
mers and wheel sloggers, used to loosen and
tighten bolts and nuts quickly and easily; BTC
gearboxes, designed specifically for packhous-
es and Motoline solar inverters for photovoltaic
(PV) water pumps. Dual direction multi-pur-
pose gearboxes, PTO clutches and components
and heavy-duty coulter bearings have also
been launched recently.

The company provides solutions to all key play-
ers in the agricultural sector, including local
manufacturers of equipment and implements,
as well as agricultural re-sellers and the farmer.

Suggested captions

BMG supplies Tsubaki RS100HT heavy-duty re-
inforced roller chain to meet the high-volume
capacity of agricultural machinery in tough
operating conditions, with no risk of breakage
during operation. The robust Tsubaki RS100HT
chain for balers has a 25% higher maximum
tensile strength, improved anti-shock perfor-
mance and greater fatigue strength, than chain
manufactured by other companies.
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Case |h Appoints Techno Plant As

Distributor For Jordanian Tractor Market

ase IH has signed Techno Plant to dis-

tribute its tractors in Jordan, with the

new partner firm already having taken

delivery of a fleet of six units, spanning
three different models, for demonstration to
farmers across the country — and more are on
the way.

While Jordan has a relatively small market for
new tractor sales, it is one which Case IH - a
brand of CNH Industrial with a more than 175-
year history and a wide range of models - has
committed to with its new partner. Together
with Techno Plant, it plans to focus on the pop-
ular 55-110hp sector in particular, but also has
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larger models for which market development is
planned.

Techno Plant, which is based in Amman, em-
ploys ten staff and was founded in 2002. The
business has already placed its first stock order
for Case IH tractors, comprising a 45hp JX45T,
two 55hp JX55T models and three 110hp Far-
mall JX 110 units, and the machines are avail-
able for demonstration to interested farmers
and agricultural businesses across the country.
In the near future, Case IH and Techno Plant
plan to expand the product offering for Jordan’s
farm businesses. A particular focus will be larg-
er tractors of up to 225hp and both small and

big square balers, for use in large-scale farming
projects in the south of the country.

With a distinctive red-and-black livery, Case IH
is well-known across much of the world for its
range of tractors, harvesters and other farm
equipment. The brand traces its heritage back
as far as the foundation of the original JI Case
business in 1842. Case and the agricultural
equipment arm of International Harvester
came together in 1985 to create the Case IH
brand. Since 1999, Case IH has been part of CNH
Global, which later became CNH Industrial.
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Arc Launches New Maize
Information Guide For Farmers

)/

ARC » LNR

Exellrnoe i Agricwliural Rovarch and Develspment

cation which comprises a current collection of
scientifically proven data on maize production,
insect identification and disease management;
weed and nematodes control.

ARC created the app with the goal of integrat-
ing agriculture and information technology
that will assist commercial and smallholder
farmers to increase their yields per hector and
contribute to food security.

Maize is one of the top staple foods in South
Africa and globally. Due to its affordability, it
contributes significantly to food security and
nutrition. Because of this, ARC continues to be
committed to providing farmers and industry
with technological solutions aimed at enhanc-
ing good quality food production. “Every in-
novation that we make is aimed at more con-
venient, accessibility and enablement of new
possibilities,” said Dr Shadrack Moephuli CEO.

he Agricultural Research Council (ARC) the Southern African Development Community The Maize Information Guide can be download-
is launching the first-ever South Africa (SADC) region. ed free of charge from Google Play Store.
Maize Information Guide for maize pro-

ducers and smallholder farmers across The maize information guide is a mobile appli-
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s pressure mounts globally to pro-
duce more food with fewer resources,
agriculture is gaining strategic impor-
tance. At the same time challenges
are mounting. From climate change, political
and economic uncertainty, ongoing cost and
price pressures, lack of access to capital or in-
adequate financial support, adverse legislation,
to artificial tariffs and trade exclusions, or poor
infrastructure bedevil the industry globally and
especially in Africa. In this challenged and con-
fusing landscape, technology presents a unique
opportunity for farmers and the entire agricul-
tural value chain to run more sustainable busi-
nesses - reducing costs and increasing yields by
enabling smarter, more precise, and faster, deci-
sions. Ever-greater volumes of data available to
ever-more players across the agricultural value
chain is generating untold new opportunity for
agriculture in the Fourth Industrial Revolution.

S.M.A.R.T. Campaign for smallholder farmers

John Deere is committed to driving Africa’s
green revolution by bringing more land into
sustainable, scientifically managed and mech-
anised production. This is increasing yields, ex-
panding agricultural ecosystems and growing
export volumes and agricultural earnings across
the continent. John Deere equipment and solu-
tions are designed for all farmers, irrespective
of size of holding or scale of production. Our
S.M.A.R.T. campaign, for example, focusses on
providing emerging farmers - who can't afford
their own tractors — access to mechanisation.
This directly supports our goal of bringing more
of Africa’s land into commercial food produc-
tion while increasing yields through the appli-
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cation of appropriate technology.

To this end, training and education play a
critical role in our S.M.ARR.T. strategy - along
with collaboration and the sharing of insights
amongst farmers, communities, industries, and
governments. For bigger operations using
larger and more sophisticated equipment, John
Deere has an open platform called More Tools
where farmers share - and acquire - data from
a personally selected segment of providers and
off-takers. The data universe that each farmer
assembles on More Tools enables much fast-
er, better-informed and much more accurate
decision making. More Tools is dramatically in-
creasing the efficiency, reducing the waste and
damage, increasing the yield and significantly
improving the incomes of farmers across the
world.

John Deere manages a professional and inde-
pendent dealer network to market, sell and
support John Deere equipment in the field. As
a global technology company, John Deere is in-
tensely focussed on providing competitive ag-
ricultural solutions to its full range of customers
farming in almost every ecosystem and market
on the planet.

AAT 2020

We believe that the 2020 AAT Exhibition and
Conference is the first of its kind, the “Agritech-
nica” of the African continent. ATT is an oppor-
tunity to demonstrate that Africa has a key role
to play in global food production.

ATT is also an opportunity to show how ad-

ve.:opin'g Technologies That Deliver
Value To Both Large And Small-Scale Farmers

vanced agricultural technology and innovation
has become, along with what this technology
might look like in future. The exhibition and
conference is also a great opportunity to learn
from one another and build relationships that
will unlock Africa’s vast agricultural potential,
repositioning the continent as tomorrow’s
global agricultural giant. John Deere is excited
to participate in a platform of this stature, shar-
ing our world-leading insights in support of Af-
rica’s green revolution.

John Deere was particularly encouraged by
the presence of so many companies not tra-
ditionally associated with agriculture. This
demonstrates the importance of agriculture to
ever-wider value chains as well as well as the
role that agricultural technology and data are
playing in broader economic development and
social stability.

Future of agriculture production in Africa
Africa has the potential to be self-sufficient in
food production - of both raw and beneficiat-
ed or processed foods. Africa could also be a
leading global food and agri-business supplier.
Building a world-leading agro-industrial sector
in Africa will, however, require significant focus
and coordination - across policy, legislation, in-
tegration, investment, infrastructure, technolo-
gy and education. While these are all challenges
for Africa, since 60% of Africans currently derive
their livelihoods from agriculture, the sector
provides the most effective mechanism to cre-
ate the jobs, income and growth to ensure Afri-
ca’s development, social stability and long-term
prosperity.
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Increased Tariffs On Chicken Imports

Necessary To Protect Local Market Says Fairplay Movement

he new poultry tariff, published in the

Government Gazette today, has re-

flected that higher tariffs on predatory

chicken imports from Brazil may well
reduce importers’ profits. Finance deputy min-
ister David Masondo has approved increases to
62% on bone-in chicken portions, and to 42%
on boneless portions. The SA poultry industry
had applied for an 82% tariff on both catego-
ries.

But whether or not they will stem the tide of
predatory trade and dumped chicken swamp-
ing South African shores, remains to be seen.

According to Francois Baird, founder, FairPlay
Movement, this is the first test of the Poultry
Industry Master Plan signed at the end of last
year. “One of the plan’s objectives was to “con-
tain”imports so that the industry could recover,
grow and create jobs. Whether this level of tar-
iffs does so remains to be seen.”

To succeed, these new tariffs on chicken import-
ed from Brazil as well as earlier higher duties on
chicken imports from the European Union (EU),
must prove to be sufficient to halt the surge of
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predatory imports and prevent further job loss-
es, mostly in impoverished rural areas.

Damaging impact

“FairPlay hopes this will be the case, but a
steady rise in dumped EU imports after the lift-
ing of bird flu bans suggests that further action
will be necessary.

Chicken imports doubled between 2010 and
2018, discouraging investment in expansion
and job creation. Because protection has been
inadequate, most of the increase in demand for
chicken in recent years has been gobbled up by
predatory imports at the expense of small-scale
farmers and their workers.

“The South African chicken industry is in trou-
ble because imports have grabbed nearly 30%
of the local market. Real protection for the local
industry, and a spur to job creation, would be to
limit imports to 10% of local sales. Restrictions
in the EU have kept chicken imports in that
region to around 7%, so a sharp cutback here
would be possible,” says Baird.

“Itis, therefore, a pity that ITAC and the DTIC did

not grant the full 82% tariff increases that some
experts and the SA poultry industry believe is
necessary to protect the local market from the
damaging impact of Brazilian chicken imports.
Concerted action is needed against both Brazil
and the EU in order to halt and then reverse
the importers’ steady and concerted takeover
of our local chicken market through predatory
trade practices.

“Imagine the local economic impact if the R6bn
that was paid last year to foreign producers of
imported chicken had instead been spent on
local production and local grain, all of which
would have generated local tax revenue and,
significantly, local jobs in rural areas where they
are most needed,” adds Baird.

The master plan has lower objectives, but much
can be achieved. However, it must be founded
on the protection of the local industry against
unfair imports. “If these new tariffs prove in-
sufficient to generate a revival of the chicken
industry, then a further increase will be neces-
sary. Otherwise, the whole master plan, and all
its crucial outcomes, will be in jeopardy,” con-
cludes Baird.

www.agrifocusafrica.com
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enya is facing the worst desert locust

outbreak recorded since 1950. The out-

break has seen swarms of the insects

invade the east African nation from So-
malia and Ethiopia.

The locust invasion on the already vulnerable
land is destroying farmland and threatening
the local residents with devastating hunger.
Moreover, and according to the United Nations,
the onset of the rainy season in March will bring
with it growth of new vegetation, which will in
turn result in an increase of the fast-breeding
locusts to almost 500 times their current num-
bers.

The only effective way to combat the locust
menace, according to the UN, is through use of
pesticide spraying. Additionally, approximately
US $70m is needed for this venture. However,
this might not be easy, as some countries like
Somalia has parts of it under threat from the al-
Qaida-linked al-Shabab extremist group.

The severity of the situation cannot be empha-
sized more than as put by Jens Laerke of the UN
humanitarian office in Geneva; a small swarm
of the insects can consume enough food for
35,000 people in a single day.

www.agrifocusafrica.com
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- Kenya Facing

The Worst

Desert Locust

Meanwhile, farmers in the affected areas are
vulnerable and afraid to let their cattle out for
grazing. Their millet, sorghum and maize crops
lie on the destructive paths of the locusts. At
the moment, about 70,000 hectares of land in
Kenya are already infested.

Regional authorities have warned that a single
swarm can contain up to 150m locusts per sq
km of farmland, an area the size of almost 250

football fields.

Mitigation measures

Kenya and Ethiopia both have four planes with
spraying equipment. However, they might need

A changing climate has contributed to “excep-
tional” breeding conditions, said Nairobi-based
climate scientist Abubakr Salih Babiker.
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Zimbabwe Boosts Livestock Production
With Pig Imports From Sa

imbabwe is finalising arrangements to
import 230 Large White Landrace and
Duroc pigs from South Africa as breed-
ing stock, as part of a US$45 million
(about R630 million) EU-funded project to im-
prove the country’s livestock value chain.

Newton Chari, spokesperson of Action Aid, the
agency leading the implementation of the pork
sector revitalisation project, told journalists at a
recent workshop in Bulawayo that Danbreed in
South Africa would supply the breeding stock
to be distributed to farmers in two provinces in
northern Zimbabwe.
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“We are expecting the [pigs] in a few weeks in
the country. Danbreed will also be providing
the necessary after-station services, which is
required for the breed.”

In June 2019, the EU launched the Zimbabwe
Agricultural Growth Programme under which
the project is being run.

The initiative, expected to run until 2023, was
aimed at helping to identify challenges, as well
as develop and implement strategies to ad-
dress them in an attempt to boost the potential
of livestock farming in Zimbabwe.

It specifically focused on the beef, dairy, poul-
try, pig and goat sub-sectors, Chari said.

In addition to working with farmers, the project
would support private sector processors, inte-
grators, research organisations, farmers’ unions,
and financial service providers.

Chari said the pig sector revival initiative was
expected to not only help improve the genet-
ics of the pig industry in that country over the
project period, but also grow the national sow
herd, while boosting farmers’ viability by ele-
vating them from subsistence to commercial
production.

www.agrifocusafrica.com



New deals for food transport
will deliver food security

ecuring our food supply has emerged as an imper-
ative in the current global pandemic, prompting
our government’s announcements of measures to
prioritise the supply of food.

But as we reel economically from the current coronavirus
measures, other nations, too, are reporting looming food
shortages — so serious that Europe has now loosened its
import requirements on fresh fruit and vegetables in or-
der to draw more supplies.

For Kenya, as the biggest horticultural exporter in Africa,
this move by Europe to open its import door wider rep-
resents a rallying call for us all: and it is a call we can rise
to.

For most of our agricultural production in recent weeks
has been grounded on transport, and we now have a way
forward.

Since the world’s countries moved progressively into pub-
lic closure, and passenger flights stopped, our volume of
available air cargo has plummeted. We used to have six
airlines taking cargo-only flights out of Nairobi, some,
such as Cargolux, carrying 120 tonnes of produce on ev-
ery flight; some, such as Lufthansa and AirFrance, running
daily cargo-only flights.

Together, those flights accounted for about 60 per cent of
our air cargo, while cargo carried in the bellies of passen-
ger flights accounted for another 40 per cent.

That 40 per cent has stopped, but so too have the majority
of cargo flights. Where we had cargo flights coming in and
out that could carry 1400 tonnes a week, we now have
enough to transport just 360 tonnes.

A big factor in this is South Africa. Most of these flights
used to head to South Africa full of cargo from Europe,
then stop at Nairobi on the way back to fill up with
fresh produce for the return leg. But South Africa is now
detaining cargo crew for 21 days as soon as they land,
meaning firms can only fly out to Kenya empty. Some,
like CargoLux, have just stopped. Others have reduced the
number of cargo flights each week.

Our own curfew has also prevented the free movement of
goods, meaning that sometimes we have not even been
filling the 360 tonnes. Indeed, many of us saw the reac-
tion to one driver carrying foodstuffs through the curfew,
yet fresh produce needs to be transported at night or it
gets overheated and ends up missing the local sales and
markets, or day’s flights.

drivers are cleared to move.

These vehicles are now available to move foodstuffs at
night both to export and for our local needs. Indeed, it
is our vow that no Kenyan farmer shall be left with rot-
ting fruit or vegetables because they can no longer get
transport or get their foods to markets, so we have set up
a helpline to guarantee food collections and sales. Any
farmer can now call our helpline on 0722 408210 and get
their crops picked up and paid for.

We have also launched a scheme whereby any one of
these fresh produce trucks can go directly to any estate
where the estate managers call us, and sell the produce
on the spot, so residents in ity estates can get their fresh
food without leaving for markets.

For, across our nation, we need these crops.

And Europe needs them too. There is false reporting that
we cannot sell our vegetables in Europe now. The oppo-
site is true. It is seeking not only our normal supplies, but
different and wider goods with lesser quality issues for
the interim.

All the crops we have managed to keep transporting have
cleared  effortlessly
at the other end, and
Europe is now intro-
ducing a Green Lane
scheme to further fast
track the importing
and transport of fresh
foods — as its own
fresh food supplies
collapse, most nota-
bly in Spain, which is
suddenly without its
migrant  agricultural
labour  force  from
north Africa.

Thus, we are now
chasing the final piece
in our own jigsaw to
move from rotting
food to sold food in
Kenya and sold food in
Europe, by working to
get Kenya Airways to
resume flights for car-
go alone. At the mo- -
ment, it has stopped

Increase milk & meat yied e

« Hemp Silage m——- ,q (—\w._!"'

« Corn Silage K = |
el

and deliver food security to our buying nations too. It's
possible. We have the produce, we have the transport to
the local markets and to the airport, we have planes.

Ours is now only to complete the chain we have almost
now rebuilt and rise to the call for our rural food to feed
our rural population, our urban population, and European
populations too. Because we have the capacity.

One machine - .
countless materials.

Baler-Wrapper Combination
LT-Master & VARIO-Master

« Variable Bale Sizes (Diameter: 0,6 m - 1.4 m)
« Maximum Bale Density

« Many different Materials: Hemp - Corn Silage CCM « Alfalfa « Grass
Sugar Beet Pulp « TMR (Total Mixed Ration) « Whole Crop Silage « And much more

GCWEIL
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every flight, including
its cargo-critical ser-
vices to London and
Amsterdam.

However, last week, behind the scenes, we achieved a
solution to this, with the registration of a rank of national
food trucks.

In a scheme approved by the Ministry of Trade, the trucks
have been given stickers for their vehicles — a Fresh Pro-
duce Vehicle Pass with the government coat of arms — to
allow them to travel at night. The driver and registration
details of every one of these vehicles has been lodged
with the security services and circulated so that these

As a nation, we need
to back our farmers,
our food producers,
and our food trans-
porters and achieve
our own food security

Your Contact: Pierre Payré

E-Mail: pierre.payre@goeweil.com
Tel.: +43 7215 2131 46
www.goeweil.com

www.agrifocusafrica.com
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Iarge parts of the
o of1 700-agro-pasto-
‘productlon zones are affect-

_ral farm ocated

ﬂ é(_i _by desert gyst infestations.

At least 18 of 47 KEnyan counties are affected with
more than 70,005 hectares of crops under infesta-
tion according to recent FAO reports. Locust swarms
are devastatimf!(ureland, maize, cowpeas, beans
and other crops despite the government’s efforts to
curb the outbreak. y

Locust swarms are
Uganda, Tanzania, S

portedly also threatening
uth Sudan, Sudan and Eritrea.

Efforts to control the infestations will require
around $147 million, of which $75 million has been
provided by governments, donors and UN agencies

including FAQ and the World Food Program (WFP). %
‘welver, a significantfunding shortfall remains.
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With Bonnox, you score

between the posts !

Already, many farmers are aware of Bonnox’s
range of fine products: The “Money Saver”, “Close
Mesh”, “Kombi Fence”, “Square Mesh”,

“Multi Fence” and “Flexi Fence” were all
meticulously designed to provide for every
possible need. But what sets a manufacturer
apart from the rest, is the ability to promptly
observe and react to new trends and needs in the
market.

The prefabricated fencing market in Africa currently
needs a product which is inexpensive, as farmers
are currently required to be thrifty with their money.
Therefore, Bonnox decided to introduce their “
Economy “range.

The only difference between this fencing and their
existing “Elite” range, is that it is lightly galvanised
instead of fully galvanised. Now a farmer can
compare “apples with apples” when comparing
Bonnox with competitors’ fencing products.

“There are lightly galvanised wire fences on the
market, but many of our clients ask for it under the

Revolutionary methods of better care
for your livestock, poultry, pets...
even children

A moveable pen
for sheep, pets & poultry

Porta-pens weigh only 27kg / 46kg each and
are easily handled by two people.

Porta-pens are supplied in standard height
of 1.2 meter (4’) and standard lenght of
30 meter.

Unrolling a Porta-pen takes approximatly one
minute. Rewinding after use takes no more
than two minutes.

After unrolling, the mesh is shaped into a wide
circular enclosure with maximum of 10 meter
(32’). Ends are joined in 2 seconds with a
fencing dropper.

Porta-pens are designed for small livestock, but
can be used for cattle, calves, horses, goats
and pigs if iron standards are added at
approximately 5 - 6 meter intervals to which the
pen is loosely attached with binding wire.

Bonnox (Pty) Ltd
Physical Address: 32 Van Tonder Street, Sunderland Ridge, Centurion
Postal Address: P.O.Box 21677, Valhalla, 0137, South Africa

Tel: +27 12 666 8717 Fax: +2712 666 9716 Mobile Number: +27 76 169 9068
E-mail: sales@bonnox.co.za
Website: www.bonnox.co.za

Bonnox brand name,”
says Anita Gent, Director of Bonnox.

“We therefore decided to also manufacture an
economical version of the nine most popular
products in our range of seventy products. This
includes the “Money Saver”, “Close Efficient fencing
that lasts:

BONNOX supplies just what you need —quick as a
“Flash Mesh” and “Multi Fence” ranges of 1,2m,
1,8m and 2,4 m. This offers the farmer an
inexpensive solution of fencing for his stock, small
and large game.

In areas where the effects of the elements are not
very harsh on wire fencing, this inexpensive Bonnox
will still last for many years, but fully galvanised
Bonnox is still recommended for areas where the
elements affect fences more severely.

As the “Elite” and “Economy” ranges look exactly
the same, the labels on the existing “Elite” range are
green while those on the economical range are
royal blue. The price of the economical range is only
75% of the price for the existing range, but it is

still being manufactured with the same Bonnox
meticulousness and care. The wire still being from
the same supplier.

Versatility does not end in its various
applications as an instant fence for

livestock, but can also be used for the
following amazing variety of purposes:

With conventional support as fixed kraals for
sheep, cattle, horses, pigs, goats etc.

To create corridors for handeling livestock at
milking sheds, dipping tanks etc.

As swimming-pool enclosures.

As playpens and partitioning for
safeguarding small children.

When Porta-pens are no longer required
for their original purpose, they can be cut

into shorter lenghts and then used for the
following purposes:

As concrete reinforcements for dam walls, floors etc.
As tree guards

As trellises for climbing plants, sweet peas etc.
As garden fences

As burglar-proofing

As hayracks for cattle or sheep

To support plastic sheeting for garden houses or
tunnels for the growing of vegetables, flowers etc.
Where to or more units are combined to form a
large circle, iron standards must be used. Also if
Porta-pens are used for straight line fencing.



Bonnox PORTAPEN ™

Versatile and mobile pens for livstock. sheep, goats and pets.
Vertical and Horizontal wire spacing 100mm x 100mm

Standard unit

1

- 19 meter
v‘“‘l diameter
22¢ o\a‘ .
0o® o*
ae™ H = o
1.2m With corridor
- Height

ai C

3 Porta-pens

Standard height 1.2m Standard length 30m Permanent fence
In series

2.5mm Wire diameter 3.15mm Wire diameter
Weight: 27kg Weight: 45kg
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Algeria

Compagnie Algerienne de
Services
et d'Equipements Agricole
5 Rue Kanoun Idir Koubla Alger
Tel: 4213 2177
4316/233969/774299
Fax: +213 2177 4316
E-mail: casealgerie07@yahoo.fr

IBC
Lotissement A Villa N°20
Baba Hassen Alger, 16081
Tel: +213 21 300208
Fax: +213 21 308366
Web: www.ibc-algerie.com
E-mail: sbelhocine@ibc-algerie.
com

MAG
Z.1. Ouled Yaich Blida, Blida
Tel: +213 2 5438051
E-mail: f.soltani@yahoo.fr

SARL Agro Industrie
Zone Industrielle
Desserte N. 03 Chetouane
Tel: +213 43 276050
Fax: +213 43 274344
Web: www.groupekherbouche.
com

E-mail: info@groupekherbouche.

com

SARL Mecafa Algerie
01 A Jardin Public Centre
Rouiba Alger 16012
Tel: +213 218 51678
Fax: +213 218 56641
E-mail: mec_alg@hotmail.fr

SARL SANG & SEVE
Lot 212 No. 183
Ain Smara Constantine 25140
Tel: +213 31 974010/974000
Fax: +213 31 974474
E-mail: sang.seve@yahoo.fr

Angola

Agrozootec Lda
Rua Amilcar Cabral 107 R/C
Ingombota
Luanda
Tel: +244 92 8954831/

933054141
E-mail: jose.alexandre.silva@
argozootec-lda.com
jose.possidonio@argozootec-lda.
com

C. Woermann GmbH and Co.
Caixa Postal 3419
Bairro Petrangol

Estrada de Cacuaco km 4.5
Luanda, D-20457
Tel: +244 22 7270185
Web: www.c-woermann.de/pt/
angola
E-mail: info@woermann-angola.
com

Centrocar SA

Luanda, Bom Jesus

Estrada Viana - Catete, km 40
Bengo

Tel: +244 914043166

Fax: +244 22 749929
Web: www.centrocar.com/ao/
E-mail: angola@centrocar.com

Imporafica - Soc. Com. E Ind.
Lda.

Rua Alameda Manuel Van-Dunen
Ruq Ho-Chi Min No. 418 R/C
Edificio do Centro Commercial
“Chamavo”, Luanda
Tel: +244 222 311831
Fax: +244 222 310105

E-mail: zayob@imporafrica.com

LonAgro
Lonagro, Rua Rainha Ginga
No 74, 13th Floor, Luanda
Tel: +244 938 489328
E-mail: mario.ferreira@lonagro.
com

Sheba Comercio and Industria
Limitada
Rua Ho Chi Min No. 19 Luanda
Tel: +244 22 2446676
Fax: +244 22 2446672

SUL ENGENHARIA
Rua Rainha Ginga
74 - 132 andar Luanda
Tel: +244 222 372029/36
Fax: +244 222 332340
Website: www.sul-engenharia.
com
Email: info@sul-engenharia.com
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Benin

Alvan Blanch Nigeria
PO Box 8348
52b Akhionbare Avenue
Benin City
Tel: +234 80 35860631
Fax: +234 52 258846
Web: www.alvanblanch.co.uk
E-mail: nathilolo@alvanblanch.
net

Camin Auto
PK4 Akpakpa Zone Industrielle
Route de Porto-Novo
PO Box 2636 RP
Cotonou
Tel: +229 331256/5
Fax: +229 331255
E-mail: camin@isocelmail.com

Botswana

Eqstra Agri
11, Gross Street
Tunney Industrial Estate
Elandsfontein
Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/

Humulani Marketing (Pty) Ltd.
Kempton Park, Isando
Botswana, 1600
Tel: +27 56 5150607
Fax: +27 56 5150634

Techno Feeds
Kgomokasitwa Road
West I/ Est Gaborone
Tel: +267 31 67238/71848141
E-mail: rihan@technofeeds.co.ow

The Equipment Centre
Plot 20633, Block 3, Broadhurst
Gaborone
Tel: +267 3500939
E-mail: theequipmentcentre@
yahoo.com

Burkina Faso

FASO Plantes SARL
Ouagadougou 06
BP 9379
Tel: +226 70340404/74615805
E-mail: fasoplantes@yahoo.fr

Saphyto SA
PO Box 1390, Bobo Dioulasso
Tel: +226 20972018
Fax: +226 20971375
E-mail: jacques.hommes@arysta.
com

Cameroon

Agribio SARL
En Face Du Chateau
Bonaberi-Bp 2102, Douala
Tel: +37 77 706389
E-mail: socavb1@yahoo.fr

Fimex International
PO Box 3224 Douala
Tel: +237 3 392374/77707074
Fax: +237 3 392375
E-mail: hfosso@
fimexinternational.com

Socada

Boulevard du General Leclerc
PO Box 4080, Douala
Tel: +237 342 6410/99996642
Fax: +237 342 4260
E-mail: jmtouret@cfaogroup.com

Speed Appro (Tuleu)
Douala BP 1923
Tel: +237 33 431874
Web: www.tuleuconsulting.com
E-mail: laurenttrin@gmail.com

Chad

Tchadco
PO Box 197 N'Djamena
Tel: +235 510564
Fax: +235 510388

Congo DR

CFAO Motors RDC
17 Avenue des Poids Lourds
PO Box 2200, Kinshasa
Tel: +243 818840580
Fax: +243 8844779
E-mail: pcessana@cfao.com

Ital Motors SPRL
1388, R.te des Poids Lourds,
Kinshasa
E-mail: costa.italmotors@gbe-
drc.com
SDI-AG,
CD, 18 E Rue, Kinshasa
Tel: +33 60 7812566
Web: www.sdiag.net
E-mail: serge.vanham@sdiag.net

Congo
Republic

Chimie Afrique Congo
PO Box 5521 Pointe Noire
Tel: +242 5370535
E-mail: chimieafriquecongo@
gmail.com

GN Lemai (Tuleu)
B.P. 834, Brazzaville
Tel: +242 81 1823
Web: www.tuleuconsulting.com
E-mail: j.devogelas@
europcar-congo.com

Cote D’lvoire

ALM Afrique de I'Ouest
01 PO Box 3623
18 rue du Dr. Blanchard, Abidjan
01
Tel: 4225 21 249616

www.agrifocusafrica.com
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16 Mamadi Manjang Highway

Fax: +225 21 258818
E-mail: beryemma@almao.ci

Old Jeshwang

Fax: +233 302 772239

Callivoire
01 P.O Box 896

Rue Clément Ader - Zouga,

Abidjan 01

Tel: +225 21 256567/253625

Ethiopia

Adeb Engeeniring and Trading

PLC
PO Box 3104

Web: www.wienco.com

Tel: +220 7 785088 E-mail: wienco@wienco.com

E-mail: gamhort@ganet.gm

Safari Motors

Guinea
Bertil Harding Highway, Kotu

Fax: +225 21 351282/244329
Web: www.callivoire.com
E-mail: emmanuel fillion@arysta.
com

Saris, Behind Adeb Abeba
Nefasilk Lafto Sub-City
Kebele 10, House N. 1551
Addis Ababa
Tel: + 251 11 4426721

CFAO Motors Cote Divoire Fax: + 251 11 4424871

Rue Pasteur, PO Box 2114,
Abidjan 01
Tel: +225 21751111/7659097
Fax: +225 21751110
E-mail: pguinemer@cfao.com

Gedeb Engineering

Tel: + 251 114 664261/ 911
207218
E-mail: ukieew@gmail.com

Lassire Industrie (Tuleu)
Tel: +225 7 692424
Web: www.tuleuconsulting.com
E-mail: f.lanes@lassireindustrie.

Hagbes Pvt. Ltd. Co.
com

PO Box 1044, Addis Ababa
Tel: 4251 11 1552233
Fax: +251 11 1551113
E-mail: hagbesatb@ethionet.et

PCM Ensemblier
01 B.P.22, Abidjan 01
Tel: +225 21 266807
Fax: +225 21 263795
Web: www.pcm-ensemblier.com
E-mail: direction@pcm-

MGK Makonnen
ensemblier.com

Akaki Kality Subcity
House No. 108, Addis Ababa

SEMAT Tel: +251 11 4342853

Rue Marconi, Abidjan

E-mail: adebeng@ethionet.et

House Number 2101, Kebel 14
Nifas Silk/Lafto Sub, Addis Ababa

Tel: +220 750 2611
E-mail: sales@

safarimotorsgambia.com

Ghana

AFGRI Ghana
House Number Db6a
Plot P85
Ankwa Doboro
Nsawam Road
Tel: +233 508 939400
Web: www.afgri.co.za

E-mail: gerrie.jordaan@afgri.co.za

Agria Machinery Services & Co.

Ltd.
No. 5, Royal Castle Road
Kokolemle, Accra
Tel: +233 21 238160

E-mail: agriamachinery@gmail.

com

AHK Ghana
World Trade Centre
Tel: +233 302 6316813
Fax: +233 302 631684
Web: www.ghana.ah k.de

AFCO
Point de Colobane
Dakar, Senegal
Tel: +221 8321111
Fax: +221 8 321965

Saref International
PO Box 3915, Conakry
Tel: +224 64 202037
Fax: +1 419 8586989
E-mail: sarefinternational@gmail.
com

Kenya

Aqua Valley Services Ltd.
Naivasha
Tel: +254 73 3641682

Brazafric Enterprises Ltd.

Mudher Industrial Park Along
Mombasa Rd.
next to Soham Petrol Station
PO Box 76561, Nairobi, 00508
Tel: +254 20 2107247/54/59/7000
Fax: +254 20 2107263
Web: www.brazafric.com

Tel: +225 21 213191
Fax: +22521 213190
E-mail: info@semat.co.ci

Egypt

Commercial Group Edward Y.

Nekhela & Co.
43, Ibrahim Nawar Street

Zone 6 Nasr City, Cairo, 11391

Tel: +20 2 2710882
Fax: +20 2 2740844
E-mail: comgroup@link.net

El Deyab Agriculture

1, Elshaheed Sayed Zakariah-El

Sheraton Building
Heliopes, Cairo
E-mail: k.sabry@eldeyab.com

General International
47 Ramses Street, Cairo
Tel: +20 2 25751200
E-mail: akady0O@yahoo.com

ICS Agri Egypt
Aprt 16, Bldg 12, Area No. 9
Masaken Sheraton, Heliopolis,
Cairo
Tel: +20 2 22680974
E-mail: fma.ics@gmail.com

New Pharma Egypt

E-mail: newpharmaegypt@
yahoo.com
Starchem for Services
Kilometer 28 Giza

Alexandria Desert Road, Cairo

Tel: +20 2 01005130225

Fax: +20 2 33037880

E-mail: alpasha.omar@yahoo.

www.agrifocusafrica.com

Fax: +251 11 4342929

Ries Engineering Share
Company
PO Box 1116, Debrezeit Road

Addis Ababa
Tel: +251 11 4420674/4421133
Fax: +251 11 4420667/4425133
E-mail: ries.agr@ethionet.et
yonas.m@riesethiopia.com
b.marceau@nefc.ae

Gabon

APC-AG Gabon (Tuleu)
BP 1018, Z.I. Oloumi, Libreville
Tel: +241 53 15469
Web: www.tuleuconsulting.com
E-mail: steph.robert.apc@gmail.
com

CFAO Motors, Gabon
ZI Oloumi, PO Box 2181,
Libreville
Tel: +241 761066/5182470
Fax: +241 773627
E-mail: sguyon@cfao.com
jmpeyrichou@cfao.com

GCIAE Gabonaise de Chimie
PO Box 20375
Zone Industrielle Doloumi,
Libreville
Tel: +241 7 64899/20656
Fax: +2417 47067
E-mail: gciae@ymail.com

Gambia

Gambia Horticultural Enterprises

E-mail: info@ghana.ahk.de BRAZAFRIC ENTERPRISES LTD -

Eastern Africa

Altraco Ltd. Mudher Industrial Park,
Palmer House Momabasa
Tudu, Accra Road (next to Soham Petrol
Tel: +233 30 2958815 Station),
E-mail: nanagyekum2000@

Nairébi, 00100
Tel: +254 20 210247
Website: www.brazafric.com
Email: specialprojects@brazafric.

yahoo.com

C.Woermann GmbH and Co.

PO Box 1779 com
Nsawam Road
Avenor Junction Car & General (Kenya) Ltd.
Accra

Dunga Road
Lusaka Road, Nairobi
Tel: +254 20 554500
E-mail: loise.wangui@cargen.
com

Tel: +233 30 2221777
Fax: +233 30 2230016
Web: www.c-woermann.de/
index.php/en
E-mail: info@woermann-ghana.

com CMC Holdings Ltd.

Hughes Agricultural Division
Lusaka Road, Industrial Area
PO Box 30060, Nairobi
Tel: +254 20 650315
Fax: +254 20 650331
E-mail: mhf@cmcmotors.com

Callighana Ltd.
PO BoxTT 503
Main Harbour Area
Commercial Warehouse Road
Tema
Tel: +233 22 210650
Fax: +233 22 200408
E-mail: patrick.grandcolas@
arysta.com

Farm Engineering Industries
Ltd.
Mombasa Road, Nairobi

Tel: +254 733 638708
Mechanical Lloyd Co. Ltd.

No.2 Adjuma Crescent
Ring Road West Ind Area
PO Box 2086, Accra
Tel: +233 21 910885/229312
Fax: +233 21 227366
E-mail: kosei@mechlloyd.com

Hardi Kenya Limited
PO Box 47409
Nairobi, 00100

Tel: +254 20 8562098

Fax: +254 20 2384206

E-mail: admin@hardi.co.ke
WIENCO Ghana Ltd.
No.14 Narku Ipan Road
Airport Residencial Area, Accra
Tel: +233 302 772251

Sametract Cassini and Tonolo
Ltd.
PO Box 14325
Bamburi Road
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Zayed Sustainability Priz
submissions from Innov:

he Zayed Sustainability Prize is calling

on all innovators in Kenya with solu-

tions addressing some of the world’s

biggest sustainability challenges, to
submit an entry for its 2021 edition. Offering
an annual winners’ reward fund of US$3 mil-
lion and accepting online submissions until
May 21st 2020, the UAE's pioneering global
award for rewarding impact, innovation, and
inspiration across five sustainability categories
saw a record-breaking number of submissions
last year with 2,373 entries received from 129
countries.
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ZAYED
SUSTAINABILITY

Organisations and high schools are invited to
submit pioneering sustainability entries before
21 May 2020 deadline

The Prize has been gathering momentum
across Africa since its inception - last year
boasting a greater number of applicants than
any other region worldwide, with Nigeria per-
forming in the top five of all countries global-
ly. At the annual awards show earlier this year,
African innovators continued to prove that
life-changing innovations are increasingly
borne out of the continent. Okuafo Foundation,
a Ghana-based start-up won the Prize in the

Food Category. Recognized for its smartphone
application that uses A.l, machine learning
(ML) and data analytics to predict and detect
crop diseases and infestations, Okuafo’s app
also offers recommended solutions based on
scientific knowledge, in real-time.

Now entering its 13th submissions cycle, the
Prize has already awarded a total of 86 winners
whose solutions or school projects have direct-
ly and indirectly, positively transformed the
lives of 335 million people, around the world.

Commenting, H.E. Dr. Sultan Ahmed Al Jaber,

www.agrifocusafrica.com



22021 calls for
ators in Kenya

UAE Minister of State and Director General
of the Zayed Sustainability Prize said: “With a
12-year record of recognizing and rewarding
excellent solutions, we are confident that the
Prize will continue to attract more of the most
dedicated innovators to submit their entries, in
support of resolving the world’s most pressing
sustainability challenges.”

He added: “Inspired by Sheikh Zayed's legacy
of commitment to global sustainability and
humanitarianism, the Prize also aligns with the
emphasis our national leadership has given this
year to planning, preparing and finding solu-

www.agrifocusafrica.com

tions for the next 50 years.”

The Prize’s US$3 million annual fund awards
US$600,000 to the winner of each category.
The Global High Schools category is split into
six world region winners, with each school able
to claim up to US$100,000 to start or augment
their project in their local communities. This
category was introduced to the Prize in 2012
from the knowledge that empowering and
enhancing communities of the future, necessi-
tates that the next generation of sustainability
leaders need to be engaged at the school level
- today.

While the scope of submissions varies, core el-
ements of each entry must lie in the innovative
ways in which technology, applications and
solutions are driving positive transformation of
people’s lives. For the Health, Food, Energy, and
Water categories, organizations should demon-
strate that they are improving access to essen-
tial products or services and have a long-term
vision for improved living and working condi-
tions. Additionally, many technological-based
solutions often integrate with impactful long-
term programmes and mechanisms like practi-
cal skills training, social entrepreneurialism, and
gender empowerment.

The Zayed Sustainability Prize has a three-stage
evaluation process, beginning with due dili-
gence conducted by an independent research
and analysis consultancy. This identifies the
qualified entries and results in the selection of
shortlisted candidates. Afterwards, evaluations
are undertaken by a Selection Committee con-
sisting of category-specific panels of indepen-
dent international experts. From this shortlist
of candidates, the finalists are chosen and then
sent to the Prize Jury who select the final win-
ners, across all five categories.

The evaluation of the Health, Food, Energy and
Water categories focuses on three core criteria:
Impact, Innovation, and Inspiration.

For ‘Impact;, submissions must demonstrate
improved quality of human lives in a social,
economic, technological, infrastructural, or
environmental capacity. For ‘Innovation; can-
didates should show a clear and unique value
proposition, be disruptive or transformative,
technically and commercially viable, and have
been adopted in at least one market. The ‘In-
spiration’ criterion requires organisations to
demonstrate shared values with Sheikh Zayed's
sustainability approach, have the potential to
influence behaviour and actions in the wider
community, and encourage others to develop
complementary solutions for the advancement
of sustainable and human development.

For the Global High Schools category, their
projects should be designed to be student-led
with emphasis placed on the students being
actively involved in the planning, implementa-
tion, and monitoring processes. Similar to the
other categories, projects should demonstrate
innovative approaches that will also be impact-
ful and inspirational to others. The six world re-
gions of the Global High Schools category are:
The Americas, Sub-Saharan Africa, Middle East
& North Africa, Europe & Central Asia, South
Asia, and East Asia & Pacific.

Winners of the Zayed Sustainability Prize 2021
will be announced at the annual awards cer-
emony held during Abu Dhabi Sustainability
Week, in January 2021.

For more information, please visit www.Zayed-
SustainabilityPrize.com or visit our social me-
dia platforms on: Twitter, Facebook, Instagram,
YouTube.
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Nairobi, 800
Tel: +254 20 6533125
E-mail: info@sametract.com

TATA Africa Holdings Ltd.
PO Box 5774-00200
Tata Africa House
Masai Road, Off Mombasa Road
Nairobi
Tel: +254 722 162399
E-mail: julius.nyagwoka@
tatakenya.com

Valtract - Cassini & Tonolo Ltd.

Bamburi Road, Industrial Area
PO Box 14325, Nairobi, 00800
Tel: +254 20 6533125/6533081/
6537019/6537020/733 60293/
722204353
Fax: +254 20 551475
E-mail: info@valtract.com

Lesotho

Humulani Marketing (Pty) Ltd.

Kempton Park, Isando, 1600
Tel: +27 56 5150607
Fax: +27 56 5150634

Liberia

RMA Liberia Ltd. (Tuleu)
Corner of Center Street
and U.N. Drive, Monrovia
Tel: +231 880 524974
Web: www.tuleuconsulting.com
E-mail: salesrep2.lb@rmagroup.
net

Libya

Al Fath
Gergaresh Road, Tripoli
Tel: +218 91 3245049/56 09649
Fax: +218 21 4775841/4778292
E-mail: sherif@technofarmlibya.
com,
alfath333@yahoo.com

Tasharukiat Agriculture
Technology Co.
Gergarish Road, Kilo 7, Tripoli
Tel: +218 21 3336724
Fax: +218 21 3330669
Web: www.agritech.com.ly
E-mail: info@agritech.com.ly

Technofarm Int. Ltd.
Tripoli
Tel: 4218 92 3782351

Madagascar

Henri Fraise
Henri Fraise Fils & Cie
Route de Hydrocarbures
B.P. 28 Antananarivo
Tel: 4261 20 2222721
E-mail: alain.ravahatra@hff.mg

ITA Group
BP 5098, Antananarivo
Tel: +261 20 2224844

E-mail: itagroup@moov.mg

Materiel Automobile Industriel
PO Box 1516
Antananarivo
Tel: +261 202 223339
Fax: +261 202 233729
E-mail: fschaffner@materauto.
com

Malawi

Chemicals & Marketing Co. Ltd.
PO Box 1230, Blantyre
Tel: +265 1 870600/861
Fax: +265 1 871515
E-mail: pkhembo@chemicals.
co.mw

Costantini and Co.

P.O. Box 40, Plot: 4/068
Kenyatta Drive, Lilongwe
Tel: +265 1 753047/ 754136
E-mail: sabelli@costantini.mw

Eqstra Agri
11, Gross Street,

Tunney Industrial Estate,
Elandsfontein
Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/

E-mail: leonb@sie.co.za

Farming & Engineering
Services Ltd.
PO Box 918
Kaohsiung Road
Top Mandala, Blantyre
Tel: +265 1845906/1879111
Fax: +265 1645904
E-mail: mmathias@fesmw.com

New City Centre
Unit 6 Yabhana Building, Blantyre
Tel: +92 65 642714
E-mail: nccbt@yabhanagroup.
com

Toppers Hardware & Electrical
Supplies
17 Haile Selassie Road
Blantyre
Tel: +265 1 822981
E-mail: lambatgroup@africa-
online.net

Mali

ICS Agri Mali
Niarela Rue 376
Porte 1667, 2eme Etage
Appt 18 Bamako
Tel: +223 443 89215
Fax: +223 443 89215
E-mail: jmv@ics-agri.com

MPC
B.P. 603, Quinzambougou
1892 Route de SOTUBA
Bamako
Tel: +223 20 213355
Fax: +223 20 213634
E-mail: marc.bertet@arysta.com
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Mauritius

Blychem Limited
IBL Group
Industrial Zone
Riche Terre
Tel: +230 2039385
Fax: +230 2039351/52
E-mail: jfclaite@iblgroup.com

Iframac Ltd.
Plaine Lauzun
BP 698, Port Louis
Tel: 4230 212 1842/43
Fax: +230 208 5809
E-mail: iframac@intnet.mu

Robert Le Maire Ltd.
Camp Chapelon
Pailes
Tel: +230 2125488
Fax: +230 2125490
E-mail: dw.lagesse.rlm@
rimgroup.mu

Scomat Ltee
Grewals Lane
Pailles, lle Maurice
E-mail: bgallet@scomat.com

Smag Ltee
Volcy De Senneville
St. Camp Chapelon
Pailes
Tel: +230 286 6260
E-mail: smag@intnet.mu

Mayotte
Agence Generale de
Representations SARL
19, Av. Charles Isautier, ZI No. 3
St. Pierre Cedex, 97456
Tel: +262 962500
Fax: +262 252564

Morocco

Agri-Art
38, Rue el jadida Hay Ouedd
Temara, 12000
Tel: +212 5 37643061
Fax: +212 5 37643578
E-mail: agriart@agriart.ma

Comicom
Route desserte des usines

autoroute, Casablanca, Rabat

Tel: +212 2 2302211/522764545
Fax: +212 2 2306082
E-mail: n.boukhatem@comicom.
ma
comicom@wanadoo.net.ma

Le Monde du Jardin
Quartier Des Hopitaux
Casablanca
Tel: 4212 22 861693
E-mail: mondejardin@yahoo.fr

North Distribution SA
402, Bd. Mohamed V
Appt. No. 9, Kenitra
Tel: 4212 537370042
Fax: +212 537371485

E-mail: nordismarco@yahoo.fr

S.0.M.M.A./Auto-Hall
Chemin Ain Borja
Quiartier Beausite

Ain Sebaa, Casablanca

Tel: 4212 22 344661
Fax: +212 26 63645
E-mail: a.bachir@somma.ma

SOCOPIM
Route d’El Jadida km14
Route nationale 1
Casablanca, 20232
Tel: +212 55 2601060
Fax: +212 22 621588
Web: www.groupe-premium.
com
E-mail: anass.aithoussa@
premium.net.ma

Stokvis Nord Afrique
Lot 1711-Z.1 Ouled Salah
Comune Rural Oulet Salah
Bouskoura, Casablanca, BP 2183

Tel: +212 52 2654600

Fax: +212 52 2334573

Web: www.stokvis.ma
E-mail: contact@stokvis.ma

Mozambique

ABC Trading Lda Total
Av Josina Machel 894, Maputo
Tel: +258 21 309279
E-mail: motoserras@teledata.mz

Agrifocus Limitada
Av. 25 de Setembro
Edificio Time Square
Bloco 2
1 Andar, Maputo
Tel: +258 21 303433
Fax: +258 21 303665
E-mail: ricardo.sequeira@
agrifocus.co.mz

Barloworld Equipamentos
Av Romao Fernades
Farinha Nrs 156 E 160, Maputo
E-mail: narokiam@
barloworldequipment.
Com

Centrocar SA
Avenida da Namaancha, n° 730
Matola - Maputo
Matosinhos

Tel: 4258 21 720166/7

Fax: +258 21 720166
Web: www.centrocar.com/mz/
E-mail: mocambique@centrocar.

com

Sotema Lda
Av de Mocambique, No.
4488/4524
Caixa Postal No. 378, Maputo
Tel: +258 21470398/827848790
Fax: +258 21471017
E-mail: geral@sotema.co.mz

Trak-Auto - Beira

Tel: +258 23 353003/ 843 986323
E-mail: trakbeira@intra.co.mz
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Trak-Auto - Maputo
Avininda Pauline Santos Gil 56
Maputo
Tel: +258 84 3981084/ 3012858
E-mail: rob.hayworth@trak-auto.
com

Trak-Auto Lda
Avenida Paulino Santos Gil 56
Maputo
E-mail: clinton.vermaak@trak-
auto.com

Namibia

Cymot (Pty) Ltd.

15 Newcastle Street
North Industrial Area
Windhoek
Tel: +264 61 2956000
E-mail: wbraun@cymot.com

Eqstra Agri
11, Gross Street
Tunney Industrial Estate
Elandsfontein
Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/
E-mail: leonb@sie.co.za

Niger

Agrimex
PO Box 10091
Niamey
Tel: +227 20 740481
Fax: +227 20 740748
E-mail: andre.monteiro@agrimex.
ne
Nigeria

Chehab Nigeria Limited
7B Kudirat Abiola Road
Ikeja, Lagos
Tel: +253 1 7758558
E-mail: chehabpr@chehab-ng.
com

Chizen Machine Tools
F 345, Alba International Market,
Lagos
Tel: +234 80 906263
E-mail: chizenmachine2@gmail.
com

Dizengoff WA Ltd.
PO Box 340
28 Creek Road, Apapa, Lagos
Tel: +234 1 4600100/5875990
Fax: +234 1 4600111
E-mail: damisae@dizengoff.com

Hortico Works Nig. Ltd.
Hortico House, Floral Acre
Ipaja, Lagos
Tel: +234 1 7740517
E-mail: hortico2000@yahoo.com

SCOA Nigeria
157, Isolo Oshodi
Expressway Isolo Ind. Area
Mushin, Lagos
Tel: +234 1 4521774

www.agrifocusafrica.com

Fax: +234 1 4521539
E-mail: scoatrac@scoaplc.com

TATA Nigeria Limited
Plot C89,
Amuwo Odofin Industrial Layout
Lagos
Tel: +234 816 927304
E-mail: bhushan@tata-nigeria.
com

U-Mond Ltd.
PO Box 4032
34 Olufemi Road
Surulere, Lagos
Tel: +234 1 8023135748
Fax: +234 1 830581
E-mail: u_mond@yahoo.com

Reunion

Coroi S.A.S.
2.1.No 1/B.P.60077
Rue Armagnac
Le Port Cedex, 97822
Tel: +262 421524/692 866135
Fax: +262 420612
E-mail: d.carron@coroi.fr

Foucque - Voccalease
69 Boulevard du Chaudron
Sainte Clotilde, 97490
Tel: +262 444865
Fax: +262 482461
E-mail: contact@foucque.fr

Gamm Agri
Ouest Agri, 5
rue Maximin Lucas
97425 Les Avirons
Tel: +262 3826568
E-mail: dominique.hoarau@
gammagri.fr

Gammagri
5, Rue Maxmim Lucas
Les Avirons, 97425
E-mail: dominique.hoarau@
gammagri.fr

Societe Foucque SA
69 Boulevard Du Chaudron
97490 Sainte Clotilde
Tel: +262 488787
Fax: +262 488799
E-mail: d.lacaille@foucque.fr

Rwanda

ATC-Rwanda (SDI-AG)
PO Box 2983
Route Magerwa, Kigali
Tel: +250 252 578844
E-mail: dusabeth@yahoo.fr

BIA
123, Rameistraat
Overijse
Belgium, B-3090
Tel: +32 2 6892811
Fax: +32 2 6892829

Brazafric Enterprises Ltd.
Nyarutarama Road

-0
&
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Opp. Golf Course Junction
PO Box 4757, Kigali
Tel: +250 8493887/788511991/
5127550
Web: www.brazazfric.com

Sao Tome &
Principle

CFAO Motors, Sao Tome
CP 605
Tel: +229 2222973
E-mail: pboyer@cfao.com

Senegal

CCBM (Tuleu)

P.O. Box 55086
Metairie, LA 70055-5086
Tel: +221 77 9961843
E-mail: khadim.diop@ccbm.sn

Delta Irrigation
Route de Khor
Saint Louis
Tel: +221 33 9619998
Fax: +221 33 9619998
Web: www.delta-irrigation-sn.
com

E-mail: bruno.demulder@yahoo.

fr

Matforce
10 Ave Faidherbe, Dakar
Tel: +221 33 8399500
Fax: +221 33 8399550
Web: www.matforce.com
E-mail: matforce@matforce.com

Soproda
Z.L.3 Rue de I'Industrie
Rebais, 77510
Tel: +33 1 64209440
Fax: +33 1 64209123
Web: www.soproda.com
E-mail: soproda@soproda.com

SPIA
V.D.N. - Face FoireLot No. 13
En Face du Cices
Dakar
Tel: +221 33 8693269
Fax: +221 33 8693279
Web: www.spia-sa.com
E-mail: ibedieye@orange.sn

Terragrisen

Dakar
E-mail: terragrisen@gmail.com

Seychelles

Michaud Pest Control (Pty) Ltd.

PO Box 539
Rm 208
Premier Building
Victoria, Mahe
Tel: +248 322196/510458
Fax: +248 324166
E-mail: michaudpest@
seyschelles.sc

Sierra Leone

Mountain Lion Agriculture Ltd.
Makeni
Tel: +232 76 615601
Web: www.mlbr.org
E-mail: donaldotsmart@gmail.
com

South Africa

Amatola Irrigation
East London
5200
Tel: +27 43 7321927

AP Algemene Boeredienste
Nigel
Tel: +27 11 8143315

Barloworld Agriculture
136 Main Reef Road
Boksburg North 1461, Boksburg
Tel: +27 11 8980450/8980077
Fax: +27 11 8980493
E-mail: dvmerwe@
barloworld-equipment.com

Big Dutchman South Africa
(Pty) Ltd.
PO Box 276
Edenvale, Tvl.,, 1610
Tel: 427 11 4521154
Fax: +27 11 6094908
Web: www.bigdutchman.co.za
E-mail: sales@bigdutchman.co.za

Croc Valley Brits
Brits, 0250
Tel: +27 12 2526854
Croc Valley Koedoeskop
Koedoeskop
Tel: +27 14 7850648

Die Humansdorpse Kooperasie
Ltd.
Patensie
Patensie, 6335
Tel: +27 42 2830011

Dynamic Automation
PO Box 99
Hammarsdale
3700

Tel: +27 31 7362071

Fax: +27 31 7362201
Web: www.lubing.com

E-mail: sales@dynamicauto.co.za

Elektrosure
Barkly East
9786
Tel: +27 45 9710300

Eqstra Agri
11, Gross Street
Tunney Industrial Estate
Elandsfontein
Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/
E-mail: leonb@sie.co.za
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Evonik Africa (Pty) Ltd.
IBG Business Park
11 Enterprise Avenue
Midridge Ext 10
Midrand 1685
Tel: +27 11 697 0763
Fax: +27 11 318 0975
Website: www.evonik.com/feed-additives
Email: cuthbert.mamabolo@evonik.com

Griekwaland Wes Kooperasie BPK
Douglas
Tel: +27 53 2988282
Groensirkel Besproeiing, Pokopane
Tel: +27 15 4929807

ICM - Bethlemen
Bethlehem
Tel: +27 58 3036340

Inyoni Africa + Swaziland
Barberton
Tel: 427 137122175

Irritech Agencies International (Pty)
Ltd
Pietermaritzburg
Tel: +27 33 3423177

LEMKEN South Africa (Pty) Ltd.
Unit 6, Garsfontein Office Park
645 Jacqueline Drive
Garsfontein, Pretoria
Tel: +27 82 4122577
Web: www.lemken.com
E-mail: munnik@lemken.co.za

Loskop Valley Besproeiing
Groblersdal
Tel: +27 13 2623831

Multispray
59 New Road, Grand Central Airport
Halfway House, Johannesburg, 1685
Tel: +27 11 8052091
Fax: +27 11 8052093
E-mail: carlhenning@mweb.co.za

Northmec
No. 1 Wrench Road
Isando, Johannesburg, 1600
Tel: +27 11 9222300
Fax: +27 11 9222368
E-mail: paskew@nhsa.co.za

Northmec (South Africa)
14, Industry Road
Isando, Johannesburg, 1600
Tel: +27 11 9222000
Fax: +27 11 9222109
E-mail: info@northmec.co.za,
paulv@northmec.co.za

NWK Landmark
Lichtenburg
Tel: +27 18 6325071
Overberg Agri, Caledon
Tel: +27 28 214-3800

Rovic & Leers (Pty) Ltd.

PO Box 281
Saxenburg Road, Kuilsriver 7579
Blackhealth Cape Town
Tel: +27 21 9071700
Fax: +27 21 9071770/1760
Web: www.rovicleers.co.za
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Sandveld Voorsieners
Piketberg, 7320
Tel: +27 22 9132505

SKB Cradock
Cradock
Tel: +27 48 8813931

SKB George
George, 6530
Tel: +27 44 8780790

SKB Jeffreys Bay
Jeffreys Bay
Tel: +27 42 2933694

Spilkon Besproeiing
Dundee, 3000
Tel: +27 34 6321222

The GSI Group SA
PO Box 4012, Honeydew, 2040
Tel: +27 11 7944455
Fax: +27 11 7944515
E-mail: sales@gsiafrica.co.za

Tube and Product Distributors
PO Box 247, Kokstad, 4700
Tel: 427 39 7272041

ULTRALLOY
24 Staal Street, Kya-Sand
Randburg, Gauteng
Tel: +27 11 4622217/8
Fax: +27 11 4623509
Web: www.ultralloy.co.za
E-mail: enquiries@ultralloy.co.za

Vaalharts Spilpuntdienste
Hartswater
Tel: +27 53 4740021

Valley Irrigation of Southern Africa
PO Box 1234
Nigel, 1490
Tel: +27 11 8147007
Fax: +27 11 8144533
Web: www.valley-za.com
E-mail: info@valleyirrigation.co.za

Valtrac (Pty) Ltd.
PO Box 148,
CNR Water & Buiten Street
Parys 9585
Tel: +27 56 8177308
Fax: +27 56 8177329
Web: www.valtrac.co.za
E-mail: info@valtrac.co.za
wynn@valtrac.co.za
george@valtrac.co.za

Vrystaat Kooperasie Bpk
Reitz
Tel: +27 58 8638111

South Sudan

LonAgro
Afex Camp, Plot 30
Riverside, Juba
Tel: +211 912450545
E-mail: brett@lonagross.com

Sudan

D.1.B Indusry Co. Ltd.
Safa Plazza Tower
Ebeid Khatim St
Alsafa Area
3rd Floor, Flat No. 32, Khartoum
Tel: +249 183 286070
E-mail: m.soliman@eldeyab.com

DAL Engineering Co. Ltd.
Kilo 8 Wad Medani Road
PO Box 56, Khartoum
Tel: +249 183 216355
Fax: +249 183 216300
Web: www.dalgroup.com

El Nilein Engineering & Spare Parts
Company
New Industrial Area
Ghaba St, PO Box 54, Khartoum South
Tel: +249 11 777578
Fax: +249 11 780170
E-mail: shibeka_abdin@hotmail.com

Frentec
House No. 21, Block 50
Al Shargi Str. Al Salam Str.
Arkawet, Khartoum
Tel: +249 91 8827432
E-mail: frentec.sudan@gmail.com

Gaddris Trade Company
PO Box 114, Khartoum North
Tel: +249 185 233378
Fax: +249 185 335402
Web: www.gaddris.com
E-mail: info@gaddris.com

Sutrac Ltd.
PO Box 1840, Kilo 8
Wad Medani Road, Khartoum
Tel: +249 183 216333
Fax: +249 183 236885
Web: www.sutrac.com
E-mail: mahgoub.awadalla@
dalgroup.com

Swaziland
Humulani Marketing (Pty) Ltd.
Kempton Park, Isando, 1600
Tel: +27 56 5150607
Fax: +27 56 5150634

Tanzania
Brazafric Enterprises Ltd.
TFA Shopping Centre
West Wing SHop # 30, Off Sokoine
PO Box 822, Moshi
Tel: +255 752 976760
Web: www.brazafric.com

Car & General Trading Ltd.
Maktaba Street
Dar-Es-Salaam

Tel: +255 22 2113016
E-mail: venkatesh@cargen.co.tz

FMD East Africa Ltd.
Esso Road, PO Box 14622, Arusha
Tel: +255 272 505150
E-mail: justynlanee@fmdea.co.tz

Greencity
PO Box 34367
Plot. No. 9 Kurasini Area
Kilwa Road,

www.agrifocusafrica.com



Dar Es Salaam
Tel: +255 684 551802
Web: www.greencity.co.tz
E-mail: info@greencity.co.tz

Intermech Engineering Ltd.
81, Kihonda Industrial Estate
Morogoro, Dar Es Salaam
E-mail: pchisawillo@intermech.biz

LonAgro
Plot No. 48B, Ursino Street
Regent Estate
Dar es Salaam
Tel: +255 222 772775
Fax: +255 222 772776
Web: www.lonagro.co.tz
E-mail: lukas@lonagro.co.tz

Tanzania Farmers Service Centre
(TFSC)
Dodoma Road, Majengo
PO Box 2101, Arusha
Tel: +255 27 2548587
Fax: +255 27 2548969
E-mail: tfsc@habari.co.tz

Togo
Arysta LifeScience Togo-SAU
Quiartier Totsi 05
Immeuble Bimate 05, Lome, 05 BP 944
Tel: +228 22 519553
E-mail: selom.amegan@arysta.com
CFAO Motors, Togo
Boulevard General Eyadema, Lome
Tel: +228 9054006
E-mail: pybruce@cfao.com

Tunisia
Ets M Loukil Et Cie
62 Avenue De Carthage, Tunis, 1000
Tel: +216 71 354366
Fax: +216 71 343401
Web: www.ets-loukil.tn
E-mail: contact@ets-loukil.tn

HMT
24, Rue Daghagi
2éme étage, Tunis, 1000
Tel: +216 71 340345
Fax: +216 71 340955
Web: www.hmt.tn
E-mail: contact@hmt.tn

Inter-Parts
80 Avenue De, Carthage, Tunis, 1000
Tel: +216 71 256666
Fax: +216 71 355118
E-mail: mat.interparts@planet.tn

Le Materiel SA
PO Box 233, Tunis Hached
Tunis, 1001
Tel: +216 79 408484
Fax: +216 79 408483
E-mail: feridj@lemateriel.com.tn

Société Nouvelle du Comptoir CIBO
40 Avenue de Carthage, Tunis
Tel: +216 71 330239
Fax:+216 71 333816
E-mail: cibotunis@topnet.tn

Societe Partners Karim Louafi
7, Rue Bayrem, Ettounsi, Den Den, 2011
Tel: +216 70605999

www.agrifocusafrica.com

Fax: +216 70618819
E-mail: karim.louafi@gnet.tn

Uganda

Brazafric Enterprises Ltd.
PO Box 8338
Plot No. 28A Binayomba Road,
Off Luthuli Avenue, Bugolobi, Kampala
Tel: +256 414 221363
Fax: +256 414 221363
Web: www.brazafric.com

Car & General Ltd.
Plot No. 81
Entebbe, Kampala
Tel: +256 41 234560
E-mail: dominic.mathew@cargen.com

CMC Holdings Ltd.
CMC Building, Katalima Loop
PO Box 2169, Kampala
Tel: +256 41 286780
Fax: +256 41 286039
E-mail: kwanusu@cmcuganda.co.ug
Farm Engineering Ind. Ltd.
PO Box 27400, Kampala
Tel: +256 414 340640
TATA Uganda Limited
P.O Box 7153
Plot 47, Jinja Road, Kampala
Tel: +256 414 344320/21
E-mail: chirag.tatauganda@gmail.com

Zambia

AFGRI Zambia
Plot No. 26592, Kafue Road
Opposite Castle Complex, Lusaka
Tel: +260 211 273757
Web: www.afgri.co.za
E-mail: wk@afgri.com.zm

Big Red Ltd.
Private Bag 394, Ridway, Lusaka
Tel: +260 9851 7767/9778 1381
Fax: +260 1212 468

Eqstra Agri
11, Gross Street
Tunney Industrial Estate
Elandsfontein, Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/
E-mail: leonb@sie.co.za

Minelands Agric Develp Services Ltd.
PO Box 50677
Plot No. 8496 Mumbwa Road, Lusaka
Tel: +260 211 287073
Fax: +260 211 287073

MRI Agro Zambia Ltd.
Plot 5255, Mukwa Road
Heavy Industrial Area, Lusaka
Tel: +260 211 240281
Fax: +260 211 240275
E-mail: vlad@mriseed.com

Power Equipment Ltd.
PO Box 32699
Cairo Road (North End), Lusaka
Tel: +260 211238861/2
Fax: +260 1 235021
E-mail: taylorp@motormart.com.zm
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Sawpower Co. Ltd.
Unit 3, Plot 133, Mwayi Rd.
Cnr. Chandwe Musonda Rd.
Villa Elizabetha, Lusaka
Tel: +260 211 233534
E-mail: sales.sawpower@gmail.com

TractorZam Limited
Plot 1 Nkachibaya Roa
Rhodespark, Off Addis Ababa
Drive PO Box 353258, Lusaka
Tel: +260 1 234782/779/977999006
Fax: +260 1 225771
E-mail: wilsonk@zamnet.zm

Zambian Irritech Limited
Lusaka
Tel: 4260 211 273111

Zimbabwe

AFGRI Zimbabwe
Cnr. Auckland & Hermes Rd.
Southerton Harare
Tel: 4263 773 930527
Web: www.afgri.co.za
E-mail: david.kelder@afgri.co.za

Center Pivot Irrigation
Harare
Tel: +263 4 305728

Eqstra Agri
11, Gross Street
Tunney Industrial Estate
Elandsfontein
Johannesburg, 1600
Tel: +27 11 5528760
Web: http://www.eiegroup.co.za/
agriequipment/
E-mail: leonb@sie.co.za

Farmec
PO Box 590, Birmingham Road
Southerton Harare, Harare
Tel: +263 4 754612
Fax: +263 4 754624
E-mail: ladj@farmec.co.zw/
maborekeg@farmec.co.zw

Fumigation Services
7 St. James Building
Harare Msasa, Borgward Road
Tel: +263 4 487849
Fax: +263 4 487851
E-mail: fumigation@zol.co.zw

Haingate Investments Pvt. Ltd.
2nd Floor Travel Plaza
29 Mazoe Street
Cnr Mazoe and
J. Chinamano, Harare
Tel: +263 4 705599

Sawpower Blades
Stand 18423 Mukuvusi Ind P
Msasa Harare
Tel: +263 4 486892
E-mail: ralphs@sawpower.com

William Bain & Co. Holding (Pvt) Ltd.

35 Douglas Road
Workington Harare
Tel: +263 4 621081
Fax: +263 4 621089
E-mail: muniyaa@bain.co.zw
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Plant root hairs key to

reducing soil

he tiny hairs found on plant roots play

a pivotal role in helping reduce soil

erosion, a new study has found. The

research, led by the University of Bris-
tol and published in Communications Biology,
provides compelling evidence that when root
hairs interact with the surrounding soil they re-
duce soil erosion and increase soil cohesion by
binding soil particles.

Soil erosion can have a devastating impact
across the globe and a serious threat for mod-
ern agriculture. The increased demand for agri-
culture has led to forests and natural grasslands
being converted to farm fields and pastures.

However, many of the plants grown, such as
coffee, cotton and palm oil, can significantly
increase soil erosion beyond the soil’s ability
to maintain and renovate. It can also lead to in-
creased pollution and sedimentation in streams
and rivers or, because these areas are often less
able to hold onto water, can worsen flooding.
This problem is particularly urgent considering
the ever-expanding human population and cli-
mate change.

Researchers from the Universities of Bristol and
Exeter have revealed the crucial function the
microscopic roots hairs play in binding and re-
inforcing soil.

While the larger-scale root properties such as
diameter, length and surface area have been
extensively studied to understand their role
in preventing soil erosion, the effect that mi-
cro-scale properties, such as root hairs, has is
less well documented.

The research team looked at how wild plants
Arabidopsis thaliana, which produced root
hairs, compared with an almost identical Ara-
bidopsis with the same root hair structure in
reducing soil erosion.

They found that, when planted in sufficient
density, plants with root hairs reduced soil loss
almost completely — while otherwise identical
plants without hairs could not stem the flow of
erosion.

Three methods were used to explore the soil re-
tention benefits of root hairs. First, the samples
were placed in a sterile gel, in a petri dish, and
then subjected to increasing centrifugal force.
The study found that the hairless seedlings
were easier to remove from the gel compared
to seedlings abundant with root hairs.

Second, the study found that root hairs were
also shown to stabilise the plant in the soil, as
they increased the force needed to uproot the
plant.

Third, in the experimental landscapes laborato-
ry at Exeter, root hairs reduced water erosion to
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almost zero.

Professor Claire Grierson, one of the study’s lead
authors from Bristol’s School of Biological Sci-
ences explained: “These findings could be the
key in helping to tackle soil erosion. There are
three possible ways root hairs could enhance
soil, either the soil might bind directly to root
hair surfaces, root hairs might release material
that reinforces soil, or root hairs might release
material that is processed by microbes into
something that can reinforce soil.

“We hope our knowledge about the properties
of plants that minimize soil erosion will allow
the creation and selection of best-suited agri-
cultural plants.”

Professor Quine, an expert in Earth System Sci-
ence at the University of Exeter, added: “This
exciting, truly interdisciplinary project across
biology, math’s, engineering and environmen-
tal science has given us invaluable new insights
into the influence of microscopic root struc-
tures on the macroscopic behavior of soils.

“l was amazed at the difference that root densi-

ty made in reducing soil erosion to almost zero,
when root density was high, whereas soil loss
was still significant when roots at the same den-
sity had no hairs.

“We are excited to explore how the hairs exert
this extraordinary influence”

The team are now working to distinguish be-
tween these hypotheses and identify the mol-
ecules involved.

This research was an interdisciplinary collabo-
ration led by Professor Claire Grierson at Bristol,
environmental scientist Professor Tim Quine at
the University of Exeter, and Professor Tannie
Liverpool and Dr Isaac Chenchiah of the School
of Mathematics at Bristol.

The research was supported by a Leverhulme
Trust project grant, two BBSRC SWBio PhD stu-
dentships and an EPSRC-funded Bristol Centre
for Complexity Sciences PhD studentship.

PaperMicro-scale interactions between Arabi-
dopsis root hairs and soil particles influence soil
erosion by C Grierson et al in Communications
Biology.
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Agricultural Consultancies
ICS France
Valtra Inc. - Africa

Agricultural Equipment - General
. Alvan Blanch Development Ltd.
Baldan/Pan Trade Services Ltd.
Bentall Rowlands Storage Systems Ltd.
Briggs & Stratton AG
Case IH
Deutz-Fahr
Eurodrip SA
Fairtrade GmbH & Co. KG
ICS France
Micron Group
New Holland Agriculture
Nogueira/Pan Trade Services Ltd.
SAME
Valtra Inc. - Africa

Agricultural Projects
Bentall Rowlands Storage Systems Ltd.
Eurodrip SA
ICS France
Symaga SA

Animal Health Products

BioPoint
Socorex Isba SA

Applicators for Granular
Insecticides, Herbicides
Guarany Ind. Com. Ltd.

Automatic Chain Feeders
Big Dutchman International GmbH

Bagging plant
Bentall Rowlands Storage Systems Ltd.

Bale Handling Equipment

Nogueira/Pan Trade Services Ltd.

Biofuel/Biodiesel
Bentall Rowlands Storage Systems Ltd.

Briquetting Plants
Alvan Blanch Development Ltd.

Bulk Storage Equipment

www.agrifocusafrica.com

Alvan Blanch Development Ltd.
Bentall Rowlands Storage Systems Ltd.
Chief Industries UK Ltd.

KEPLER WEBER

Symaga SA

The GSI Group South Africa (Pty) Ltd.

Cages & Batteries
Big Dutchman International GmbH

Cassava Processing Equipment
Alvan Blanch Development Ltd.

Centre Pivot Equipment
Valmont Irrigation

Cocoa Production
Alvan Blanch Development Ltd.

Coffee Processing, Handling &

Storage
Swingtec GmbH

Computers & IT Equipment
Big Dutchman International GmbH
Cra-Vac Industries Inc.
Conveyors and Elevators
. Awila Anlagenbau GmbH
Big Dutchman International GmbH
KEPLER WEBER
Lubing Maschinenfabrik
Gmbh & Co. KG

Coolers - Environmental

Big Dutchman International GmbH Husquﬂ rna

Coolers - Evaporative
Lubing Maschinenfabrik
Gmbh & Co. KG

Cotton Handling & Storage
Swingtec GmbH

Crop Drying and Ventilation
Alvan Blanch Development Ltd.
The GSI Group South Africa (Pty) Ltd.

Crop Handling & Storage
Alvan Blanch Development Ltd.
Bentall Rowlands Storage Systems Ltd.
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Chief Industries UK Ltd.
Griffith Elder & Co. Ltd.
Swingtec GmbH

Crop Protection Equipment E H A P H I c
. Bentall Rowlands Storage Systems Ltd.
. Jacto/Pan Trade Services Ltd.

Swingtec GmbH Pnc KA E I N B
Cultivators
. Baldan/Pan Trade Services Ltd. e, oy ie o s P En I ﬂ L I STS
. LEMKEN GmbH & Co. KG SRR

Poettinger

Cultivators - Tined
Bomford
Briggs & Stratton AG
Maschio Gaspardo S.p.A

Disinfectants
Intraco Ltd. n.v

Drills
Maschio Gaspardo S.p.A

Drinking Systems

. Big Dutchman International GmbH
Fairtrade GmbH & Co. KG
Lubing Maschinenfabrik
Gmbh & Co. KG

Dryers

Alvan Blanch Development Ltd.

Egg Collection
Big Dutchman International GmbH

Egg Layer Breeding Stocks

Lohmann Tierzucht GmbH

Egg Layer Parent Breeders - Brown
Lohmann Tierzucht GmbH

Egg Layer Parent Breeders - White
. Lohmann Tierzucht GmbH

Egg Layers

Lohmann Tierzucht GmbH

Exhibitions and Conferences
Fairtrade GmbH & Co. KG

Extruders for Food, Feed
Alvan Blanch Development Ltd.

Feed Additives
. BioPoint

Coprex

Evonik Industries AG

Intraco Ltd. n.v

OLMIX

Varied Industries Corporation (Vi-COR®)

Feed Concentrates

Cra-Vac Industries Inc.

Feed Growth Promotant Probes
Varied Industries Corporation (Vi-COR®)

Feed Ingredients
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. Coprex
. Intraco Ltd. n.v

Feed Premixes
. Coprex
. Intraco Ltd. n.v

Feed Processing Plants
. Alvan Blanch Development Ltd.
. Bentall Rowlands Storage Systems Ltd.

Feed Supplements
. BioPoint
. Varied Industries Corporation (Vi-COR®)

Feeding Systems
. Big Dutchman International GmbH

Fertiliser Spreaders

. Baldan/Pan Trade Services Ltd.
. Guarany Ind. Com. Ltd.

. Maschio Gaspardo S.p.A

. PICHON

Fertilisers

. Hebei Monband Water Soluble
. Fertilizer Co. Ltd.

. Omex Agrifluids Ltd.

Fish Farming
. Socorex Isba SA

Fish Feeds - General
. Alvan Blanch Development Ltd.

Fogging Machines
. Big Dutchman International GmbH
. Swingtec GmbH

Foliar Fertilisers

. Hebei Monband Water Soluble
. Fertilizer Co. Ltd.

. Omex Agrifluids Ltd.

Food Processing Equipment
. F.H. Schule Muehlenbau GmbH

Forage Harvesters

. Case IH

. New Holland Agriculture

. Nogueira/Pan Trade Services Ltd.
. Poettinger

Forestry Equipment

. Bomford

. Guarany Ind. Com. Ltd.
. Valtra Inc. - Africa

Fruit Processing
. Alvan Blanch Development Ltd.

Generating Sets
. Briggs & Stratton AG

Genetic Research
. Lohmann Tierzucht GmbH

Grain - Drying & Ventilation

. Alvan Blanch Development Ltd.

. Bentall Rowlands Storage Systems Ltd.
. Chief Industries UK Ltd.

. KEPLER WEBER

www.agrifocusafrica.com

Grain - Handling, Cleaning &

Processing

. Alvan Blanch Development Ltd.

. Awila Anlagenbau GmbH

. Bentall Rowlands Storage Systems Ltd.
. Chief Industries UK Ltd.

. F.H. Schule Muehlenbau GmbH

. KEPLER WEBER

. Privé SA

Grains, Grain Projects & Edible Oils

. Bentall Rowlands Storage Systems Ltd.

Grasscutting Machines - Forage
. Bomford

. Nogueira/Pan Trade Services Ltd.

. Poettinger

Grasscutting Machines - Lawn
. Briggs & Stratton AG

Groundnut Handling Equipment
. Alvan Blanch Development Ltd.

Harrows
. Baldan/Pan Trade Services Ltd.
. John Deere (Pty) Ltd.

Harvesting Equipment

. Alvan Blanch Development Ltd.

. Bentall Rowlands Storage Systems Ltd.
. Deutz-Fahr

. John Deere (Pty) Ltd.

. New Holland Agriculture

. Nogueira/Pan Trade Services Ltd.

. Bomford

Horticultural Equipment &

Machinery

. Guarany Ind. Com. Ltd.
. ICS France

. Micron Group

. Swingtec GmbH

Horticultural Fertilisers
. Hebei Monband Water Soluble
. Fertilizer Co. Ltd.

Integrated Pest Management
. Omex Agrifluids Ltd.
. Swingtec GmbH

Irrigation & Drainage Systems
. Valmont Irrigation

Irrigation Equipment
. Eurodrip SA

. ICS France

. Valmont Irrigation

Maize Shellers

. Alvan Blanch Development Ltd.
. Bomford

. Nogueira/Pan Trade Services Ltd.

Manure Composters & Dryers
- PICHON

Material Handling
. Bentall Rowlands Storage Systems Ltd.
. PICHON

Material Handling - Bulk
. Bentall Rowlands Storage Systems Ltd.

Medicators
. Big Dutchman International GmbH

Micronutrients
. Omex Agrifluids Ltd.

Milk Replacers

. Coprex

Milling & Mixing
. Alvan Blanch Development Ltd.
. Big Dutchman International GmbH

Mills

. Alvan Blanch Development Ltd.

. Big Dutchman International GmbH
. Privé SA

Mills - Grain

. Bentall Rowlands Storage Systems Ltd.
. F.H. Schule Muehlenbau GmbH

. Nogueira/Pan Trade Services Ltd.

. Privé SA

. Silos Cordoba S.L.

Mills - Hammer
. Awila Anlagenbau GmbH
. Nogueira/Pan Trade Services Ltd.

Monitoring Equipment
. Valmont Irrigation

Oil Extraction Equipment
. Alvan Blanch Development Ltd.

Packaging Machinery
. Fairtrade GmbH & Co. KG

Palletizers
. Big Dutchman International GmbH

Pelleting
. Alvan Blanch Development Ltd.
. Awila Anlagenbau GmbH

Pig Equipment

. Big Dutchman International GmbH
. Lubing Maschinenfabrik

. Gmbh & Co. KG

. Symaga SA

Pig Feeding/Drinking Equipment
. Big Dutchman International GmbH
. The GSI Group South Africa (Pty) Ltd.

Pig Flooring

. Big Dutchman International GmbH

Pig Health Products
. OLMIX
. Socorex Isba SA

Pig Housing
. Big Dutchman International GmbH
. Silos Cordoba S.L.

Plant Protection Chemicals
. Omex Agrifluids Ltd.

Planters
. Baldan/Pan Trade Services Ltd.
. John Deere (Pty) Ltd.
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. Poettinger

Plastic Flooring, Poultry
. Big Dutchman International GmbH

Ploughs - Disc
. Baldan/Pan Trade Services Ltd.
. Vellag Ltd.

Ploughs - Mouldboard
. John Deere (Pty) Ltd.

. LEMKEN GmbH & Co. KG
. Poettinger

Poultry Consultancy Services
. BioPoint

Poultry Equipment - Drinking
Big Dutchman International GmbH

. Lubing Maschinenfabrik

. Gmbh & Co. KG

. Silos Cordoba S.L.

. The GSI Group South Africa (Pty) Ltd.

Poultry Equipment/Handling

. Bentall Rowlands Storage Systems Ltd.

Poultry Feeding

. Bentall Rowlands Storage Systems Ltd.

. Big Dutchman International GmbH

Poultry Health Products

. BioPoint
- OLMIX
Poultry Housing

. Big Dutchman International GmbH
. Silos Cordoba S.L.
. Symaga SA

Public Health
. Guarany Ind. Com. Ltd.
. Swingtec GmbH

Pumps
. Briggs & Stratton AG

Rice Parboilers

. F.H. Schule Muehlenbau GmbHSAME
. Rice Processing & Milling Equipment
. Alvan Blanch Development Ltd.

. Bentall Rowlands Storage Systems Ltd.

. F.H. Schule Muehlenbau GmbH

Rice Threshers
. Nogueira/Pan Trade Services Ltd.

Roll-out Nests
. Big Dutchman International GmbH

Seed

. ICS France

Seed Cleaning Equipment
. Alvan Blanch Development Ltd.

Seed Planting Equipment

54  Agrifocus African Markets | April - June 2020

. Baldan/Pan Trade Services Ltd.
. LEMKEN GmbH & Co. KG

Silos
. Alvan Blanch Development Ltd.
. Awila Anlagenbau GmbH

. Bentall Rowlands Storage Systems Ltd.

. Big Dutchman International GmbH
. Chief Industries UK Ltd.
. KEPLER WEBER

. Privé SA
. Silos Cordoba S.L.
. Symaga SA

. The GSI Group South Africa (Pty) Ltd.

Slurry Disposal
- PICHON

Soluble Fertilisers

. Hebei Monband Water Soluble
. Fertilizer Co. Ltd.

. Omex Agrifluids Ltd.

Spare Parts for Fork Lift Trucks
Vellag Ltd.

Sprayers
GOIZPER GROUP
. Guarany Ind. Com. Ltd.
. Jacto/Pan Trade Services Ltd.
. LEMKEN GmbH & Co. KG
. Maschio Gaspardo S.p.A

Sprayers - Crop

. GOIZPER GROUP

. Guarany Ind. Com. Ltd.

. Jacto/Pan Trade Services Ltd.
. Micron Group

Spraying Nozzles & Components
. GOIZPER GROUP

. Guarany Ind. Com. Ltd.

. Jacto/Pan Trade Services Ltd.

. Micron Group

Stored Products Protection
. Swingtec GmbH

Sugar Cane Equipment
. Case IH

Sugar Cubing Machinery

. Valtra Inc. - Africa

Threshing Machines

. Nogueira/Pan Trade Services Ltd.

Tillage
. LEMKEN GmbH & Co. KG
. Maschio Gaspardo S.p.A

Trace Elements

. Hebei Monband Water Soluble
. Fertilizer Co. Ltd.

. OLMIX

. Omex Agrifluids Ltd.

Tractors

. Case IH

. Deutz-Fahr

. John Deere (Pty) Ltd.

. New Holland Agriculture

. SAME
. Valtra Inc. - Africa
. Vellag Ltd.

Tractors - Spare Parts/Attachments
. Case IH

. Deutz-Fahr

. New Holland Agriculture

. SAME

. Vellag Ltd.

Trade Shows
. Fairtrade GmbH & Co. KG

Traders in Agricultural Equipment,

General
. Vellag Ltd.

Turnkey Operations
. Bentall Rowlands Storage Systems Ltd.

Turnkey Operations

. Agricultural/Industrial Schemes

. Bentall Rowlands Storage Systems Ltd.
. Valmont Irrigation

ULV Spraying Equipment
. GOIZPER GROUP

. Guarany Ind. Com. Ltd.

. Swingtec GmbH

Vacuum Cleaners
. PICHON

Ventilating Equipment
. Big Dutchman International GmbH

Veterinary Products/Equipment -

General
. Socorex Isba SA

Waste Disposal Equipment
. Big Dutchman International GmbH

Weed Control
. GOIZPER GROUP

Weighers - Animal
. Big Dutchman International GmbH
. Griffith Elder & Co. Ltd.

Weighers - Grain
. Griffith Elder & Co. Ltd.

Weighing - Sack Filling
. Alvan Blanch Development Ltd.
. Griffith Elder & Co. Ltd.

Weighing Equipment

. Big Dutchman International GmbH
. Griffith Elder & Co. Ltd
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MAKE HARD PELLETS WITH AN EFFECTIVE,
LOW-INCLUSION PELLET BINDER

 Superior Lignin Sulfonate Pellet Binder
* Makes Strong And Durable Pellets

* Low Fines

» Works Great At Low Inclusion Levels

* Lubrication Properties

Popular in North America and the Middle East, Pell-Tuff® pellet binder is
now available in Africa. Packed in 25 kg poly bags on pallets with a
poly cover.

MAKE THE SWITCH

from toxin binders to Pell-Tuff® for a stronger
pellet and higher quality feed.

www.cravac.com | P: +1 416.461.0731

307-658 Danforth Avenue | Toronto, Ontario Canada | M4J 5B9 | E: cravac@bellnet.ca
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